
 
 

Re-priced Assets Key to Commercial Real Estate Rebound 

 

Properties Being Written Down 50%, Says CCIM, RERC  

 

CHICAGO, July 30, 2010—The CCIM Institute and the Real Estate Research Corporation 

(RERC) reported today that the commercial real estate recovery has become dependent on, and 

stands precariously linked to, the re-pricing and deleveraging of property positions, and less 

contingent on access to capital, given that liquidity has returned to the commercial real estate 

markets, and in some cases, is scarily reminiscent of the pre-credit crisis capital market 

environment.  

 

“The money is there,” said Richard Juge, CCIM, the 2010 president of the CCIM Institute and 

president of RE/MAX Commercial Brokers in Metairie, La.  “It's a re-pricing and deleveraging 

issue versus a liquidity issue.  Capital is being invested in commercial real estate assets that have 

been re-priced to a level that makes sense and with sufficient deleveraging, meaning there's not 

too much of a loan above the value of the asset.  The large institutions and other investors have 

been able to re-price their assets down by 40 to 50% while still maintaining a positive equity 

position.” 

 

The CCIM Institute’s chief real estate economist, Ken Riggs, CCIM, believes that given the 

amount of liquidity in the market and the ability of lenders to re-price assets at a level that will 

clear the market, the process of refinancing debt will be at a more measured pace than most 

predict and serves as a guiding hand out of this severe and Draconian commercial real estate 

recession. 

 

“I don't see this huge onslaught where large volumes of distressed assets are placed in the market 

and the supply of properties at distressed levels overwhelms the investment demand side,” said 

Riggs, who is also president and CEO of the Chicago-based Real Estate Research Corporation.  

“There’s equity sitting on the sidelines now, waiting for this to play out. 

 

“The process will be very selective, with some banks and insurance companies taking back 

properties and leaving them on the balance sheet.  They will take them to the market when it's 



the right time and when the pricing can be properly achieved.  It will be a slow, arduous, and 

challenging process, but I don't see it as being catastrophic or disrupting the current recovery.” 

 

CCIM and RERC say the industry is at a stabilization point with commercial property becoming 

attractive on a relative basis and getting the attention of many diverse investors. 

 

“We are starting to get traction.  The recovery is becoming real,” said Juge.  “While it’s still not 

as attractive as it was in 2006 and 2007, commercial real estate came into this recession in better 

shape than it had in the past with less building than in other downturns. If you put that in context, 

there is equity that wants to invest in the market.  It's a question of re-pricing.” 

 

According to Riggs, REITs have been able to recapitalize the quickest and are primarily leading 

the buying. 

 

“It’s the buyers that are well capitalized—the public and private REITs, institutional capital, and 

pension funds that are out there buying” said Riggs.  “On the sell side you see rebalancing and 

some stress situations, but it's not to the level where banks are dumping large portfolios.  Thus 

we like what we see from the buy/sell perspective and hope that the dynamics continue along 

those lines.  We’re watching carefully to make sure it doesn’t become a market that's ruled by 

distressed sellers and distressed pricing. 

 

“In the end, commercial real estate investments are linked and compared to investment 

alternatives of stocks, bonds, and cash investments in a global financial environment that has 

been laced with risk and unquantifiable uncertainty, and commercial real estate is offering a 

relatively predictable investment alternative, if re-pricing has taken place,” said Riggs.  

“Commercial real estate offers a tangible asset that has reasonable transparency and information 

in which an informed investment decision can be made.  Further, it offers risk-adjusted and 

absolute returns that will likely outpace all alternatives over the next 10 years. Put it all together, 

and commercial real estate has gained the attention of local, regional, national, and international 

investors in search of a rational place to put their money and meet investment returns 

requirements.  They’ll soon be able to sleep at night.” 

 

For data highlights from the just-released RERC/CCIM Investment Trends Quarterly, visit 

http://www.ccim.com/news/rercccim-investment-trends-quarterly-2nd-quarter-2010-highlights. 

### 

 

Published quarterly, the RERC/CCIM Investment Trends Quarterly report provides timely insight and 

analysis into transaction volume, pricing, and capitalization rates for core income-producing properties.  

The report is produced by the Chicago-based Real Estate Research Corporation (RERC) in association 

with and for the 16,000 members of the Chicago-based CCIM Institute.  To request an interview or a copy 

of the complete survey, please contact R. J. Sirois at 312-321-4494 or rsirois@ccim.com. 


