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Using the CCIM Chapter Government Affairs Manual 

CCIM Institute is pleased to provide the Chapter Government Affairs Manual.  The intent of this Manual 

is two-fold: 1) to equip CCIM Chapters with the comprehensive knowledge necessary to develop a 

legislative presence and 2) to teach members how to effectively influence state and local lawmakers  to 

adopt policies and laws favorable to CCIM’s position on issues pertaining to commercial real estate. 

This training program consists of an informative four-part training manual to be used by the Chapter 

Legislative Affairs Contact or Committee.  A PowerPoint presentation has also been prepared to use with 

this manual for group presentations, available for download and edit at 

http://www.ccim.com/resources/chapter-legislative-affairs.  Topics for discussion are addressed at the 

end of each section to help members identify key issues and insights particular to the Chapter.  

Discussing this manual and the topics at the end of each section will help you put together an effective 

strategic plan for government affairs.  Furthermore, these discussions will help you identify the 

Chapter’s assets for shaping the legislative and regulatory environment in which we all do business. 

CCIM Institute urge all Chapters to form their own Chapter Legislative Committee in order to stay 

abreast of state and local issues pertaining to CCIM Members and the commercial real estate industry.  

Legislative involvement is the driving force for legislative change.  With the proper knowledge and tools, 

CCIM Members can make a vital difference in today’s legislative agenda. 
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Part 1 INTRODUCTION 
 

Overview 
CCIM Institute applauds Chapters with a Legislative Affairs Contact or Committee.  CCIM Legislative Staff 
focus primarily on federal and state public policy.  While local issues are a priority, it is advantageous for 
Chapters to be organized.  Chapters are in a better position to analyze issues in their communities and 
region.  Local governments tend to operate in conjunction with their region.  Consequently, trends occur 
where one local government implements a certain policy and the neighboring community begins to 
consider this new policy. 
 
What is Government Affairs? 
A government affair is an action taken to be involved in the political process by an individual or group.  
The end result typically in governmental affairs is to influence public policy.  Individuals and groups have 
varying agenda items but most frequently the intent is to have interests and public policy coalesce. 
 
What does it mean to become involved in the legislative process? 
Any governmental activity that affects commercial real estate is subject to citizen action.   That means 
being proactive in the legislative process can change the course of day-to-day business activities.  
Participation in the legislative process can be summed up in one word, awareness.  Most CCIM’s read 
the local newspaper or have access to a local news source.  When a public policy threat or benefit to 
commercial real estate arises, awareness on three fronts (individual, Chapter, CCIM Institute) is crucial. 
 
More concrete ways to act in the legislative process: 

Monitor legislation and regulations 
Analyze legislation and regulations 
Research issues 
Assess Impact 
Inform CCIM Chapter and Staff 
Solicit Comment 
Draft position 
Plan strategy 
Execute plan    

 
What other ways can CCIM assist in Chapter Legislative Affairs? 
Governmental affairs can become overly burdensome and time consuming.  CCIM staff are available to 
assist member legislative needs.  Analysis about a local issue can be provided by CCIM staff members.  
While many issues may be new, several issues have been previously analyzed.  CCIM Institute’s Briefing 
Papers, Legislative News, Statements of Policy, are useful tools for Chapter Legislative Affairs.  These 
resources provide valuable positions or data points for Chapters to be mindful of when considering 
legislative activities.  
 
In 2003, CCIM Institute began using a bill tracking program that allows staff to monitor state and federal 
legislation and regulatory issues more effectively and efficient.  The CCIM State Legislative Database, a 
members-only service, allows members to limit or expand their search by state, bill number, date, and 
category.  Members can narrow their search by selecting one of eighteen (18) categories such as 
Environment, Health and Safety, Business Issues, Taxes, Insurance, or Utilities. 
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CCIM Institute maintains a file collection for each state.  This may contain copies of legislation and 
regulations introduced and passed at the state and local level.  Members and Chapters can contribute to 
the file by forwarding copies of bills, ordinances, regulations, policy positions and other relevant 
documents to CCIM’s Legislative Staff.  This may be useful for future issues providing a historical 
framework. 
 

Topics for Discussion 
1. Which Chapter Members would be interested in Legislative Affairs? 
2. What has been done in the past? 
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Part II: ORGANIZATING FOR THE CHAPTER LEGISLATIVE AFFAIRS CONTACT OR COMMITTEE 
 
Getting Started—Setting Goals 
If not already formed, Chapters need to consider forming a Legislative Affairs Committee or select one 
member as the Legislative Affairs Contact (LAC).  This will consist of one or more people in each Chapter 
who will monitor and track legislative and regulatory affairs.  Once a LAC or Committee is selected, goals 
will need to be established. 
 
Who should be selected as the Chapter LAC or become part of a Committee? 
Depending on current legislative and regulatory activities going on in the Chapter’s state, the time 
commitment for the LAC or Committee will vary.  Chapter Presidents and Leaders will want to select a 
CCIM Member that displays some of the following characteristics: 

 Knowledgeable and interested in government and politics 

 Free of other committee responsibilities 

 Involved in local political or civic activities 

 Affiliated with other real estate related organizations 

 Possesses the conviction, drive and perseverance to achieve chapter legislative goals 
 
What are some of the LAC and/or Committee responsibilities? 
The principle goal of the Chapter LAC or Committee is to assemble information necessary to 
communicate positions with a unified voice.  Furthermore, goal setting is for the purpose of promoting 
and advocating favorable legislation and regulations, disseminating a message, and analyzing public 
policy issues that affect the commercial real estate industry. 
 
Legislative priorities and direction are driven mainly through the LAC or Committee.  A Chapter’s 
lobbying power resides in the number of members that the committee can mobilize to support 
actions—unified voice. 
 
The following activities will help the LAC or Committee establish responsibilities: 

1. Have a system in place to monitor, on a regular basis, federal, state, and local legislative and 
regulatory actions that effect commercial real estate. 

2. Reference CCIM Institute’s Statement of Policy section on the website to communicate and/or 
formulate positions with state and local officials or other interest groups. 

3. Determine positions for local or state related legislative issues (CCIM Legislative Staff is available 
to assist in a localized position). 

4. Provide regular communication of legislative and regulatory developments to CCIM Chapter 
members and to CCIM Institute Headquarters. 

5. Promote better understanding of commercial real estate public policy issues among CCIM 
members and the general public.  

 
The Chapter LAC or Committee will serve as the liaison between CCIM Institute and the local Chapter.  
Issues or concerns Chapters have about legislative affairs are important to CCIM Institute.  These issues 
help CCIM’s Legislative Affairs Subcommittee develop positions and increases awareness of possible 
trends throughout the country.  CCIM Institute calls the Legislative Chairs twice a year in addition to 
sending out frequent emails containing pertinent information such as State Legislative Reports. 
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It is important that the LAC have interest in, and knowledge of, the basics of how the legislative process 
works—especially at the state level.  This information is crucial in targeting efforts. 
 
Chapter LAC should encourage member participation and involvement in federal, state, and local politics 
and policy debates.  LACs are responsible for leading discussions of issues and actions during legislative 
committee meetings.  They will be assist with getting messages out such as “Calls-to-Action.”  LACs will 
coordinate chapter legislative needs within the Chapter and requests for involvement from CCIM 
Institute. 
 
LACs will benefit from establishing a solid working relationship with state and local political officials, 
state and local real estate boards, real estate organizations, and other community interest groups.   
 
How should the Chapter LAC or Committee set Goals? 
To begin setting goals, it is important to know when your state is in legislative session.  Most state 
legislatures begin sessions in January or February each year.  A 2011 State Legislative Calendar can be 
found at http://www.ccim.com/resources/chapter-legislative-affairs. 
 
To examine legislative priorities, a Strengths, Weaknesses, Opportunities, and Threats (SWOT) analysis 
of your state’s commercial real estate practice should be conducted.  If the Chapter has already 
completed a SWOT analysis, pay close attention to the opportunities and threats sections.  Do any of 
these sections have a direct link to impending laws?  For any opportunities, your Chapter may wish to 
introduce legislation.  To successfully introduce legislation a Legislator must introduce the idea and it 
must go through the state’s legislative process.  The SWOT analysis will provide an excellent goal setting 
start.  While establishing goals consider answering the following questions: 
 

 What happened during the last legislative session that would have significantly helped or hurt 
commercial real estate? 

 Are there any local ordinances that may spread to other regions of the state? 

 Have there been any regulations that are changing or subject to change in the near future? 

 What federal policies will influence state policies? 

 What other organizations have similar or dissimilar interests to commercial real estate? 
 

Once the legislative agenda and goals are developed utilize resources.  On the CCIM Institute’s Public 

Policy section, there are Statement of Policy, Legislative Bulletins, Briefing Papers, and access to 

StateNet (login required).  StateNet will assist in monitoring and tracking key pieces legislation.  Federal 

legislation can be monitored through the Library of Congress website at http://thomas.loc.gov/ and 

each state has a website with links to the legislative branch of their government (e.g. www.state.il.us for 

Illinois).  The local and state REALTORS Government Affairs Directors can also be resources for 

information on monitoring legislation.  CCIM Institute Staff can also assist you and your Chapter in 

developing methods to monitor federal and state legislation. 

Topics for Discussion 
1. Develop the Chapter’s Legislative Affairs Committee and set goals. 
2. Develop the legislative agenda.  What are the issues? 
3. Identify methods used to monitor legislative and regulatory action. 

http://thomas.loc.gov/
http://www.state.il.us/
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PART III: EXECUTING THE LEGISLATIVE AGENDA 
 
Communication and Mobilization 
Strength comes from numbers.  Lobbying power comes from well-informed members who recognize the 
value of encouraging legislators to support their legislative agenda.  CCIM Institute Members are an 
important force by virtue of both their quality and their quantity.  The key question is how to 
communicate with CCIM colleagues so that they will be motivated to contact their legislators on behalf 
of the Chapter’s concerns. 
 
Include legislative issues on the agenda for Chapter meetings.  Take a few minutes to discuss these 
issues with the Chapter members.  Consider hosting a separate legislative luncheon or breakfast 
meeting.  Invite a legislator or state REALTOR Government Affairs Director to attend and speak during 
the event.  This is an effective way of educating members on legislative issues and increasing visibility of 
the Chapter’s legislative agenda and presence. 
 
Develop a legislative network of members to keep informed of issues on a regular basis.  When action is 
needed this network is crucial.  The most effective way to keep in contact with the network is through 
the use of email updates and Calls-to-Action that are quick and brief.  Allow updates to include sample 
letters or other valuable resources. 
 
As always, Chapters can contact CCIM Institute Legislative Staff for assistance in developing information 
to communicate and mobilize members on legislative issues. 
 
Why are coalitions advantageous? 
Major legislation is most often enacted through the combined efforts of a number of groups with a 
shared interest.  Coalitions focus and coordinate the resources of many groups that have a common 
interest in a legislative issue.  
 
At the national level, CCIM Institute has been involved in legislative coalitions such with other  real 
estate industry groups such as the National Association of REALTORS ® (NAR), Institute of Real Estate 
Management (IREM), and the Building Owners and Managers Association (BOMA), to name a few.  State 
and local affiliates of these and other groups are potential allies of local CCIM Chapters in legislative 
efforts in state capitols and city halls throughout the U.S. 
 
Coalition efforts may take several months or may continue for years, depending on the targeted issue of 
change.  Coalitions can make significant legislative impact although some members may become 
dissatisfied with the direction of coalition leadership.  Compromise is important while not fully 
abandoning desired legislative result.  Weigh potential outcomes of proposed legislation for commercial 
real estate.  Determine how successful the proposed outcome will be without coalition efforts. 
 
How should coalitions organize? 
Members of a coalition will need one person or organization to serve as the main contact.  This person 
or organization will need to assemble the documents and develop an effective message board.   
 
For example Call to Action emails are issued by CCIM Institute or NAR to alert CCIM Members to 
personally contact a member of Congress or a regulatory agency.  A Call-to-Action will provide data as 
whether to support/oppose or adopt/change/influence the writing of regulation.  The main contact will 
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hold coalition member contact information and will be the centralized location for all the coalition’s 
efforts.  When a Call-to-Action is necessary the main coalition contact will alert coalition members. 
 
Consider utilizing social media resources such as Facebook, Linked-In, Twitter, or other online tools to 
connect coalitions.  Form a group page where actions or pertinent information is posted on a regular 
basis.  Select a knowledgeable coalition member to oversee social media postings. 
 
Why contribute or participate in a Political Action Committee or PAC? 
 Due to our affiliate status with the NAR, CCIM Institute and individual Chapters are not allowed to form 
a PAC separate from the REALTOR PAC (RPAC).   
 
CCIM Members are encouraged to become involved with and contribute to RPAC and/or the PAC of 
their state or local Associations of REALTORS ®.  RPAC funds are used for direct contributions to federal 
candidates’ campaigns, and in some cases for other activities such as advertising or polling in support of 
federal candidates.  
 
CCIM Members are eligible for membership on state or local REALTOR ® political affairs committees.  
Involvement in those committees is advantageous, as a CCIM member you can promote support of 
issues unique to the commercial real estate industry.  For information about how to become involved in 
politics through NAR at the state or local level contact the Government Affairs Director of your state or 
local Association of REALTORS®. 
 
What are some other methods of communicating an issue? 
An indirect form of lobbying is through the media.  Legislators pay particular attention to the media and, 
therefore, it plays an important role in shaping public policy.  Effective public media relations can be an 
important means of building support. 
 
Chapters can present information to the media in a number of different ways that will draw more 
attention to the issue and increase interest of the legislature. 
 

 Press Releases—used to promote a legislative initiative or take a stand on action by the 
legislature.  The information contained in the press release should be both important and new.  
The press release should answer the “five w’s” (who, what, where, when, and why). 

 

 Press Conferences—this is particularly difficult to get attendance unless there are several 
organizations with substantial active membership.  Prepare a well-written press statement and 
background materials for handouts.  Keep the press conference short and allow plenty of time 
for a question and answer session.   
 

 Letters to the Editor—have the potential to significantly increase awareness of an issue.  
Sometime letters are used to respond to negative editorials.  Letters should be tightly composed 
and include specific examples to make points. 

 
Topics for Discussion 

1. Assess CCIM Members’ involvement.  How can participation increase? 
2. Identify local real estate groups for potential coalition partners. 
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3. Identify CCIM Members with relationships to elected officials.  How can these relationships 
help? 

4. Discuss methods of publicizing CCIM Institute positions on public policy issues. 
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PART IV:  LOBBYING TECHNIQUES 
 
What does the LAC or Committee need to know about lobbying? 
The most essential piece of information an elected official will need to know is how something will effect 
their constituents or the people that voted them into office.  This means a LAC or Committee must find 
factual data about the targeted lobbying issue.  Strong data points include both qualitative and 
quantitative information.   
 
It also helps to know a little about the legislator being lobbied.  Learn the following items:  committees 
he/she currently serves on; his/her special projects; and past votes on similar issues.  Much of this 
information can be obtained from the state legislative rosters which are available in every state capitol.  
Do not let a lack of detailed information prevent lobbying efforts.  Legislators pay close attention to 
well-presented positions by constituents, regardless of their knowledge of personal details. 
 
In all communications with elected officials it is important to be accurate, brief, clear, and timely.   
Develop a long-term relationship.  Now the legislator may not agree with the issue but that may change 
in the future.  
 
What are effective ways to communicate with a Legislator? 
If mobilization is necessary the LAC or Committee will have developed a list of members to mobilize.  
Before a Call-to-Action (See Part III—How should coalitions organize and Exhibit B) has been issued a 
decision must be made on how to contact an elected official about an urgent issue.  A Call-to-Action will 
ask members to contact an elected official. 
 
Calls-to-Action issued by CCIM Institute can be duplicated at the chapter level to involve even more 
members and strengthen the effectiveness.  A call-to-action can also be distributed to Chapter members 
via email or fax.  Send the alert soon enough for members to contact their legislators but not too soon 
or too often. 
 
Letter writing – Mail campaigns are effective although legislators receive an enormous amount of mail 
each year.  If letter writing is the determined course of action, it is important that all letters be different.  
Form letters are tallied and discarded but individual personal letter have a much greater impact upon 
the elected official or staff member that reads it.  As a general rule of thumb, keep letters to one page in 
length.  (See Exhibit C, How to Address Letters) 
 
Phone Calls or Email—There comes a point in governmental affairs when time is crucial.  Often there is 
less than twenty-four hours before a key vote in committee or before final vote on an issue comes up, 
immediate contact with an elected official is necessary.  Having a procedure for generating personal 
phone calls or emails from members to legislators before a key vote is essential.  Several calls or emails 
to a legislator’s office just before a vote can be persuasive, especially if the legislators have not taken a 
definite stand on the issue. 
 
Chapter members should be provided with a legislative roster including the legislators’ telephone 
numbers and email addresses for either their district or capitol office.  If it is not possible to speak 
directly with the legislator, ask to speak with his or her legislative aide or leave a detailed message – be 
sure to include the bill number and the action you would like the legislator to take, i.e. “support or 
oppose”.  Legislative offices keep count of pro and con phone calls on particular issues. 
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Provide copies of your letters, emails, and any replies received to the LAC or Committee and the Chapter 
President. 
 
Personal Visits—Personal meetings are highly effective in communicating with legislators.  Legislators 
want to hear from constituents.  During the meeting ask how the CCIM Chapter can be most helpful in 
developing support or opposition for the lobbied issue. 
 
If the local legislator cannot meet with you, do not turn down an opportunity to meet with a staffer.  
Staff people wield considerable power and are often able to give more time and attention to issues than 
legislators.  Meeting in the district office can be beneficial because legislators are less distracted when 
they are home on weekends or during recess.   
 
If a trip to the state capitol (or Washington, DC) during the legislative session is planned, schedule a time 
to meet elected officials.  These appointments should be made well in advance of arrival and allow for 
flexibility –legislators’ schedules change on an hourly basis while they are in session. 
 
 Be prepared to explain factual and basic information to the legislator.  Legislator knowledge will vary 
since there are hundreds (in some states thousands) of topics each year under consideration.  Explain 
how the issue relates to the legislator’s past votes or interests.  Explain which position is best and why to 
support or oppose the particular issue.  Provide an oral explanation and a fact sheet of data to leave 
with the legislator.  Key statistics that illustrate the importance and impact of the legislation are 
particularly helpful. 
 
Follow-up is important.  A thank you letter restating the issue and position should be sent immediately 
after the visit.  Copy any staff member that might have participated in the meeting as well. 
 
Providing Testimony—Legislative and regulatory bodies call for public hearings for a number of reasons.  
Public hearings may be held to inform the public about issues or to get information necessary to draft 
laws and regulations or to find out whether or not a law or rule is needed (sunset laws).  Providing 
testimony can help to establish a Chapter as an authority in the eyes of the legislative or regulatory 
body. 
 
The skill of the presenter is almost as important as the quality of message he or she delivers.  The 
Chapter President, LAC, or member with expertise on the subject being discussed should deliver the 
testimony.  When testifying, the statement should be brief.  Provide written copies of the testimony to 
ensure that the main point will be noted in the record.  Contact the Clerk of the decision-making body 
holding the hearing for the format requirements for giving the testimony.   
 
If it is known which legislators or regulators will oppose the position, anticipate the opposing arguments 
and be prepared for an effective rebuttal.  Be courteous to those expressing opposing views and follow 
up after the testimony with a letter that deals specifically with the issues he or she raised. 
 
Working with a coalition can be of a great benefit when coordinating and providing testimony.  Attempt 
to get other groups who favor your position to sign on to your testimony if they are not planning to 
testify separately.  Having several other organizations that are well known to the legislators sign on to 
the statement can significantly strengthen the impact of the overall message. 
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Other Methods of Communication 

 Invite a legislator to visit a member’s property and describe how a specific piece of legislation 
will affect commercial real estate.  Such a visit may be the most effective way to illustrate a 
position. 

 Invite a legislator to speak at a Chapter meeting.  Legislators usually appreciate such 
opportunities. 

 Organize a State Capitol Day and invite members to participate.  Participants should be well 
briefed and appointments with legislators should be set in advance. 

 
Topics for Discussion 

1. Discuss specific lobbying methods used by the chapter in the past and the effectiveness of those 
methods. 

2. Identify special abilities of CCIM Members that may assist in lobbying legislatures or regulatory 
bodies (i.e. attorney, accountant, journalist, engineer, etc). 
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Exhibit A 
Sample Call to action 

 
Tax Extenders and Carried Interest — 
Sent June 2, 2010 
 
On May 14, 2010 CCIM Institute initiated a Call to Action regarding the Tax Extenders Package that 
included the change in tax treatment of carried interest. Last Friday, May 30, the U.S. House of 
Representatives passed the tax package bill, renamed the American Jobs and Closing Tax Loopholes Act 
of 2010 (H.R. 4213). The bill narrowly passed by a vote of 215-204 and will now go to the U.S. Senate, 
where deliberation will begin as early as June 7. 
 
Along with increasing the tax rate on carried interest to 39.5% from its current rate of 15%, the 
legislation includes provisions that would extend long-term unemployment benefits and renew various 
business tax breaks through 2011, such as a research and development credit. Regarding carried 
interest, new language was added that would subject 75% of general partners’ profits to the new, higher 
tax rate in 2013, while 50% of partners’ profits would be taxed the higher rates immediately upon its 
effective date. Additionally, the effective date of the carried interest provision was postponed to Jan. 1, 
2011, instead of the original date of Jan. 1, 2010. 
 
Despite the postponement of the effective date, it is extremely important to completely remove this 
carried interest tax increase language from the bill. The commercial real estate industry will be severely 
impacted by the proposed increase on carried interest income and your efforts are needed to ensure 
that this language is swiftly removed from the tax extenders package legislation. CCIM Institute 
legislative staff encourages all members to act quickly contacting their U.S. Senators and requesting they 
vote against this bill. It is imperative that our Senators understand the impact this legislation will have 
on the commercial real estate industry. 
 
History of Carried Interest Income 
Real estate partnerships are often organized as limited partnerships in which the limited partners 
provide capital and the general partner(s) provides operational expertise. When a partnership property 
is sold, the limited partners generally reap the profits in proportion to their capital investment. Often, 
however, the limited partners grant a profits interest to general partner(s). This profits interest is known 
as a "carried interest." A carried interest is designed to act as an incentive for a general partner to 
maintain and enhance the value of the real estate so that the operation of the property is a value-added 
proposition. 
 
In order to extend the tax cuts, Congress is seeking new revenue sources to fund the extensions. 
Included in the current legislation is a provision to change the tax treatment on carried interest from 
capital gains to ordinary income. Currently, the capital gains rate is 15%. Changing the tax treatment to 
ordinary income would raise tax rates on carried interest to 39.5%. 
 
Changing the tax treatment of carried interest would be detrimental to commercial real estate because 
taxing the general partner at an ordinary income rate would create a disincentive for real estate 
investment, further damaging an already fragile market. 
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We urge all members to immediately contact their Senators and tell them you oppose the change in tax 
treatment of carried interest included in The American Jobs and Closing Tax Loopholes Act of 2010 (H.R. 
4213). This matter is extremely time sensitive, so immediate contact with your U.S. Senator is 
imperative. 
 
How to contact your Senators: 

1. Look up your members of Congress and their contact information at the following website: 
www.congress.org. 

2. Introduce yourself in a sentence or two. For instance: "I am a constituent and a commercial real 
estate professional who…" 

3. Use the bullets (below) to argue your point. You are encouraged to add your own examples. 
4. If you will be faxing your legislators, print your letter on your company letterhead. 
5. After contacting your legislators, please contact the CCIM Institute legislative liaison at 

jnorwich@cciminstitute.com or 312-329-6033. 
 
Call to Action Discussion Points 
Carried Interest Discussion Points: 

 Approximately $1 trillion of commercial and residential rental real estate is held privately in 
America today. The great majority of these properties are held by partnerships. Changing the tax 
rates on carried interest from capital gains rates to ordinary income rates would be devastating 
to these businesses. 
 

 In 2007, real estate made up the largest category (48%) of partnerships, representing $4.4 
trillion in investments. 

 

 Real estate investments are designed as long-term investments. The capital is "patient" because 
property owners take major risks and hold the asset for long periods of time before seeing a 
gain, thus should be taxed at capital gains rates. 

 

 Unlike hedge fund managers, capital gains treatment for general partners involved in real estate 
partnerships is an appropriate incentive for risk taking. The direct risks include environmental 
issues, loan guarantees, and lawsuits, to name a few. 

 

 Drives investors to put their money elsewhere such as stocks with much more favorable tax 
treatment. Creates a disincentive to invest in real estate since many would no longer earn a 
reasonable profit. 

 

 Stifles growth in a part of our economy that has become increasingly important over the last 
several years due to manufacturing, call centers, and other key industries moving offshore. 

 

 Punishes partners involved with prior arranged transactions by causing a totally different 
economic result than all partners agreed with in advance. This has been characterized as a 
drastic change in tax rules and could be devastating to the industry. 

 

http://irem.ed10.net/r/SG1RE0/4O/V8I5/PJ/TU3AU/HK/h
mailto:jnorwich@cciminstitute.com
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 Fails to recognize that real estate investors are involved in their investments daily, while hedge 
fund managers are not involved daily in their investments. 

 

 The real estate industry, in all its commercial, multifamily, and individual investment categories, 
is very fragile at present and is likely to remain so. These new tax burdens on real estate owners 
will impair and delay further recovery. 
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Exhibit B 
How to Address Letters 

 
Address         Letter Salutation 
US Senator 
The Honorable John Doe      Dear Senator Doe: 
United States Senate 
(Use either district office or Washington, DC address) 
 
US Representative 
The Honorable Jane Doe      Dear Representative Doe: 
U.S. House of Representatives 
(Use either district office or Washington, DC address) 
 
Governor 
The Honorable John Doe      Dear Governor Doe: 
Governor, State of Illinois 
Address 
City, State Zip 
 
State Senator 
The Honorable Jane Doe      Dear Senator Doe: 
Illinois State Senate 
(Use either district or state capitol address) 
 
State Representative 
The Honorable John Doe      Dear Representative Doe: 
Illinois House of Representatives 
(Use either district or state capitol address) 


