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CCIM Institute Launches Redesigned Curriculum 

 
Multi-Million Investment Reflects Changing Industry 

 
CHICAGO, January  4, 2010—The CCIM Institute has launched a redesigned curriculum that is the 

foundation of its Certified Commercial Investment Member (CCIM) designation.  The impetus for the 

three-year, more than $2,000,000 project was several factors:  changing student demographics; 

changing real estate brokerage services; growth in international markets; trend toward more 

outsourcing of corporate real estate services; new technologies; and new delivery models. 

 

The new CCIM curriculum is designed to better build critical thinking skills and give students more 

actionable results that can be applied in their businesses immediately. 

 

“CCIM subject matter experts have spent hundreds of hours rewriting, refining, and redesigning the 

curriculum to maintain its reputation as the industry’s best,” said Richard Juge, CCIM, the 2010 

president of the CCIM Institute and president of RE/MAX Commercial Brokers in Metairie, La.  “All of the 

five-day courses are more student-friendly and user-centric and offer more cohesiveness among the 

CCIM core competencies of financial analysis, market analysis, user decision analysis, and investment 

analysis.” 

 

The new curriculum was rewritten by CCIM subject-matter experts and consultants and incorporates the 

CCIM Cash Flow Model, the CCIM Strategic Analysis Model—the fundamentals behind the numbers, the 

CCIM Decision-Making Model—a process for making and analyzing the right real estate decisions, and 

the CCIM Communications/Negotiations Model.   

 

Complementing the five-day core courses are the one- and two-day offerings from the CCIM Institute’s 

Ward Center for Real Estate Studies, including “Mining Your Market in Today’s Economy,” “Advanced 

Negotiations Workshop,” and “Troubled Assets Workshop,” as well as popular and topical monthly web 

conferences.  

 

“Greater efficiencies with new online courses as well as flexible scheduling maximize a student’s CCIM 

education experience,” said Juge.  “Whether a student’s learning preference is in-class or online, 

workshops or web conferences, the CCIM Institute is delivering the most significant changes in its 

education programming in more than a decade.” 
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Since 1969, the Chicago-based CCIM Institute has conferred the Certified Commercial Investment 
Member designation to commercial real estate and allied professionals through an extensive curriculum 
of 200 classroom hours and professional experiential requirements.  Currently, there are more than 
9,000 CCIMs in 1,000 markets throughout the United States, Canada, and 30 additional countries.  An 
additional 7,000 practitioners are pursuing the designation, making the institute the governing body of 
one of the largest commercial real estate networks in the world.  An affiliate of the National Association 
of Realtors®, the CCIM Institute’s recognized curriculum, powerful technology tools, and networking 
programs impact and influence the commercial real estate industry.  Visit www.ccim.com for more 
information.      
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