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August 2012

Dear Readers,

As the second half of the year gets underway, CCIM members are discouraged by the economy and the invest-
ment environment. The upcoming elections in the U.S., excessive national debt, the European contagion and 
rumors of a world-wide recession, lack of job growth, and the uncertainty about taxes and healthcare costs in 
2013 were the concerns you mentioned the most. Even so, it is good to see that there are still some investment 
opportunities, despite the stagnant period we are going through at present. According to your responses, CCIM 
members continue to look for apartment properties, medical office buildings, and land and agricultural proper-
ties, but there were also some good comments about retail and office properties, depending on the region. One 
respondent stated, “Real estate is the only game to play in this economy.”

However, for those with fewer opportunities, caution seems to be the overriding strategy, at least for the near 
term. CCIM members reminded investors to “limit your exposure” and “hang onto cash,” while others, hopeful 
of gaining some clarity by the end of the year, continue to “wait and see.” Some members do not expect much 
improvement to the economy in 2013 either, as concerns about hyperinflation seem to be increasing.

As such, risk is increasing, even for commercial real estate. In a reversal from recent trends, CCIM members 
rated the return versus risk for each property type and for the asset class overall lower in second quarter 2012 
than for the previous quarter, indicating that the return on commercial real estate is declining while the amount 
of risk is increasing. Similarly,  the value versus price rating decreased for each property type, as well as for the 
asset class overall. According to CCIM members, the value of commercial real estate is declining in comparison 
to the price.

On behalf of the industry, we would like to thank those of you who have shared your views and insights with 
RERC by completing our surveys, as we continue to monitor the changes in commercial real estate and report 
them in the RERC/CCIM Investment Trends Quarterly.

Sincerely,

Kenneth P. Riggs, Jr., CCIM, CRE, MAI
Chairman & President
Real Estate Research Corporation (RERC)

Leil Koch, CCIM
2012 CCIM Institute President
Equity One Real Estate, Inc.

F o r e w o r d
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Growth Sputtering

Real gross domestic product (GDP) growth increased only 
1.5 percent during second quarter 2012, decreasing from 
first quarter growth of 2.0 percent, according to the Bureau 
of Economic Analysis (BEA). Clearly, demand has slowed, 
with consumer spending and government spending declin-
ing and business inventories increasing only slightly. 

It appears slow growth will continue for the near term, as 
well. In their June 19-20, 2012 meeting, the Federal Open 
Market Committee (FOMC) lowered their forecasts for eco-
nomic growth to a range of 1.9 to 2.4 percent for 2012 and 
a range of 2.2 to 2.8 percent for 2013. 

Economic growth continues to slow globally too, and the 
International Monetary Fund (IMF) downgraded their July 
outlook for the global economy to 3.5-percent growth for 
2012 as confidence slows throughout the world. Accord-
ing to the IMF, projections for the U.S. economy have been 
downgraded to 2.0-percent growth due to “an underlying 
loss of momentum.” The IMF further noted that the risks 
of a more severe slowdown in the U.S. “continue to loom 
large” if policymakers do not take steps to avoid the “fiscal 
cliff.” (The fiscal cliff refers to the $1.2 trillion in automatic 
spending cuts set to begin in January 2013, as well as the 
expiration of a number of tax cuts.)

The stock market has been embracing talk of further cen-
tral bank action in the hope of spurring growth. The Federal 
Reserve already announced it would extend its Operation 
Twist bond swap program by several hundred billion dollars 
through the end of the year, and Chairman Ben Bernanke 
stated that the FOMC would keep the federal funds rate 
at 0 to ¼ percent and continue its “highly accommodative” 
monetary policy through at least late 2014. 

Fiscal Cliff Looms

Although the markets expect an additional round of quan-
titative easing (QE), Chairman Bernanke cautioned that 
monetary policy alone cannot shoulder the burden of sup-
porting the nation’s economic recovery and issued no guar-
antee that QE3 is in the offing. In his semi-annual address 
to Congress in July 2012, he clearly reminded members 
that “U.S. fiscal policies are on an unsustainable path, and 
the development of a credible medium-term plan for control-
ling deficits should be a high priority. At the same time, fiscal 
decisions should take into account the fragility of the recov-

I n v e s t m e n t  E n v i r o n m e n t

With the third year in a row that the economy has slowed 
after a couple quarters of growth, it is no wonder that in-
vestors are discouraged. Uncertainty—about the Novem-
ber elections, record federal debt levels, the “fiscal cliff,” the 
debt crisis in Europe, to name a few—has increased, and 
we expect it to continue throughout the rest of the year. In 
addition, the world economy is also slowing, and the risk 
that the U.S. could be drawn into another recession is in-
creasing.

With easy money not so easy anymore, investors are rec-
ognizing that they need to lower their expectations once 
again. As a result, most investments, including commercial 
real estate, are providing lower returns than in the recent 
past, as risk increases.

E c o n o m i c  H i g h l i g h t s
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ery. The recovery could be endangered by the confluence of 
tax increases and spending reductions that will take effect 
early next year if no legislative action is taken.” 

Unfortunately, it appears that lawmakers have decided not 
to address the fiscal cliff at least until after the November 
elections. Although some clarity may be provided after the 
election, it is important to remember that it is quite possible 
that the elections may not alter the overall makeup of Con-
gress or the White House and that gridlock could continue.

Consumer Confidence Falters

As 2012 progresses, uncertainty is taking a toll on confi-
dence levels. According to the July 27, 2012 Thomson Re-
uters/University of Michigan Surveys of Consumers, con-
sumer confidence slipped to 72.3 in July, with the decline 
related to how consumers view future prospects for the 
national economy. However, according to the Conference 
Board, the Consumer Confidence Index increased slightly 
to 65.9 in July, mostly due to a slight pickup in the housing 
market and decreases in fuel prices.

Regardless of which measure of sentiment one follows, 
actual spending remained flat in June 2012 after declining 
0.1 percent in May, reported the Commerce Department. 
Further, despite a 0.5 percent rise in income, retail sales 
declined 0.5 percent in June. This was the first time since 
2008 that retail sales have fallen three months in a row. 
Sales of cars and auto parts, a recent bright spot for the 
economy, fell 0.6 percent in June.

Job Growth Slowing

Job growth slowed significantly during second quarter 2012, 
with only 225,000 total new jobs created during the entire 
three-month period, according to the Bureau of Labor Sta-
tistics (BLS). This left the number of unemployed workers 
essentially unchanged, with the unemployment rate at 8.2 
percent in June 2012. The broader U6 unemployment rate, 
which includes part-time workers who prefer full-time em-
ployment and people who have given up looking for work, 
increased to 14.9 percent. In addition, the civilian labor force 
participation rate remained at 63.8, while the employment-
population ratio stayed at 58.6 percent.

Manufacturing activity expanded only slightly in second 
quarter, with industrial output rising 0.4 percent in June 
2012. Capacity utilization grew to 78.9 percent in June from 
78.7 percent in May. The fear is that manufacturing could 
stall, as indicated by recent reports from the Institute for 
Supply Management, showing that manufacturing activity 
slowed to 49.7 in June and increased only to 49.8 in July 
(activity is said to be contracting for a reading below 50). 

The manufacturing sector saw an average of 41,000 jobs 
per month during first quarter, but slowed to a second-quar-
ter average of only 10,000 a month.

Is the Residential Market Turning?

Some of the few positive economic indicators in second 
quarter 2012 came from the housing market. According to 
a recent report from the S&P/Case-Shiller Index, over the 
past year, housing prices have risen in over half of the major 
U.S. cities—a milestone for the housing collapse that set off 
the 2007-2009 recession. In addition, the S&P/Case-Shiller 
Home Price Index rose 2.2 percent in May, with all 20 of the 
nation’s largest metropolitan areas posting gains, and 12 
of the 20 cities now having home prices higher than a year 
ago. The Phoenix metro area showed the largest gains, 
while the worst performance came from Atlanta.

As the trend in home sales remains positive based upon 
steady gains in both 6-month and 12-month averages, dis-
tressed home sales have dropped considerably and are well 
below where they stood at this time last year. In addition, the 
pace of home sales in second quarter 2012 was the fastest 
in the last 2 years. Despite long-term gains, however, exist-
ing home sales in June 2012 declined 5.4 percent to 4.37 
million units, the slowest pace since October 2011, accord-
ing to the National Association of REALTORS® (NAR). And 
compared with the first quarter of this year, second quarter 
2012 sales were down by an annualized 2.6 percent and 
showed the first quarterly decline in a year. 

Similarly, pending home sales decreased 1.4 percent in 
June 2012 according to NAR, but remain above the June 
2011 level. (The decline of pending home sales in June is 
attributed mostly to a shrinking inventory of homes avail-
able for purchase because the foreclosure pipeline remains 
clogged.) New home sales fell 8.4 percent in June 2012, ac-
cording to NAR. Unfortunately, until the labor market shows 
consistent improvement, housing demand will struggle. 

CCIM Members Speak Out

CCIM members were generally less confident in the nation-
al and the regional economies during second quarter 2012. 
As such, CCIM members lowered their rating for the U.S. 
economy slightly to 4.6 on a scale of 1 to 10, with 10 being 
high. CCIM members also lowered their ratings for each of 
the regional economies, with the exception of the West re-
gional economy, whose rating increased slightly to 5.5. The 
economic rating for the South region declined slightly to 5.5, 
followed closely by the rating for the East regional economy 
at 5.4. At 4.9, the Midwest regional rating remained the low-
est and was the only rating below 5.0. 
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RERC/CCIM Investment Trends Quarterly Survey 
Results

CCIM members increased their investment rating for cash 
to 4.7 on a scale of 1 to 10, with 10 being high, in second 
quarter 2012, but lowered their investment ratings for the 
other investment alternatives, including commercial real es-
tate. Members reduced their ratings for stocks and bonds to 
4.8 and 4.0, respectively, as shown in Exhibit 1. The rating 
for commercial real estate was lowered to 6.1, although it 
remained the highest investment alternative, with members 
noting that commercial real estate remains versatile with 
long-term stability and strong demand. Despite low returns 
on cash investments, cash was the only investment alter-
native that was rated higher during second quarter 2012 
than during the previous quarter. Some of the RERC/CCIM 
Investment Trends Quarterly survey respondents said that 
“cash is king” and that there is still safety in cash.

RERC’s institutional investment survey respondents contin-
ued to recommend holding commercial real estate, although 
the rating declined slightly during second quarter 2012 to 
6.6 on a scale of 1 to 10, with 10 being high. In contrast, the 
recommendations to buy and sell this asset class increased 
to 6.4 and 6.5, respectively, as shown in Exhibit 2. 

The investment conditions ratings for each of the individual 
property sectors decreased from the previous quarter. How-
ever, in keeping with recent quarters, the apartment sector 
continued to receive the highest investment conditions rat-
ing among the property types during second quarter 2012, 
indicating the continued appeal of this property type. How-
ever, as shown in Exhibit 3, the rating for the apartment 
sector decreased to 7.3 on a scale of 1 to 10, with 10 being 
high, followed by the rating for the hotel sector which de-
creased to 5.6. Likewise, the ratings for the industrial and 
retail sectors declined to 5.3 and 5.2, respectively, while the 
office sector rating fell to 4.7. 

With respect to risk, the return versus risk ratings of com-
mercial real estate and of each of the individual property 
types declined during second quarter 2012, although the 
return still outweighs the risk of this asset class, as shown in 
Exhibit 4. CCIM members’ return versus risk rating for com-
mercial real estate overall declined to 5.4 on a scale of 1 to 
10, with 10 being high. This is not surprising, given the in-
creasing uncertainty in the investment environment, the de-
mand for higher performance of all asset types in portfolios 
and pension funds, and the volatility of other asset classes.

Exhibit 4 also demonstrates how the second quarter 2012 
return versus risk ratings for each of the property types de-
creased from the previous quarter. Despite the decline, the 
apartment sector received the highest return versus risk rat-
ing at 6.9, followed by the rating for the industrial and hotel 
sectors at 5.4. The retail and office sectors’ return versus 
risk ratings declined to 5.1 and 4.7, respectively. 

Likewise, CCIM members’ overall value versus price rating 
for commercial real estate decreased to 5.4 on a scale of 
1 to 10, with 10 being high, during second quarter 2012, 
indicating that while uncertainty regarding the investment 
environment seems to be increasing, the value of commer-
cial real estate still outweighs its price. 

In addition, the value versus price of each of the property 
types decreased during second quarter 2012. At 5.5, the 
industrial sector received the highest value versus price rat-
ing, followed by the retail sector with a rating of 5.2. The 
apartment and office sectors received value versus price 
ratings of 5.1, only slightly higher than the hotel sector’s 

Exhibit 1. CCIM Respondents Rate Investments

2Q 2012 1Q 2012 4Q 2011 3Q 2011

Commercial Real Estate 6.1 6.3 6.0 5.7

Stocks 4.8 5.2 4.7 4.0

Bonds 4.0 4.3 4.3 4.1

Cash 4.7 4.1 4.7 5.3

Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 2Q 2012.

C o m m e r c i a l  R e a l  E s t a t e  H i g h l i g h t s
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Source: RERC Institutional Investment Survey, 2Q 2012.
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rating of 5.0. Given the particularly slow economy in sec-
ond quarter, the decrease of CCIM members’ value versus 
price ratings for each of the property types is not surprising, 
although the value of each sector is still slightly larger or 
equal to its price.

While RERC’s transaction volume for the office, retail, and 
hotel sectors decreased approximately 10 percent on a 
12-month trailing basis, transaction volume increased about 
5 percent for the industrial and apartment sectors during 
second quarter 2012. In comparison, the overall size-
weighted average price per square foot/unit for the indus-
trial and apartment sectors showed little to no change, while 
the price for the office and hotel sectors decreased and the 
price for the retail sector increased. Although the 12-month 
trailing weighted average capitalization rates for the apart-
ment and hotel sectors increased, the rates for the office 
and industrial sectors remained unchanged. In contrast, 
the weighted average cap rate for the retail sector declined 
from the previous quarter. 

RERC’s current quarter volume rose the most for the indus-
trial sector in second quarter 2012, increasing by about 33 
percent over the previous quarter. Current quarter volume 
also increased for the apartment and retail sectors during 
second quarter, but declined for the office and hotel sectors. 
The current quarter size-weighted average price per square 
foot/unit declined for each sector except for the industrial 
and apartment sectors, where the average price remained 
stable. The current quarter weighted average capitalization 
rates for the office, retail, and hotel sectors rose during sec-
ond quarter 2012, but remained unchanged for the indus-
trial and apartment sectors.

Although stock market performance improved during sec-
ond quarter 2012, commercial real estate performance also 
improved, as shown in Exhibit 5, where the National Council 
for Real Estate Investment Fiduciaries (NCREIF) Property 
Index and the NCREIF Open-End Diversified Core (ODCE) 

Index exhibit very respectable returns. In addition, the Na-
tional Association of Real Estate Investment Trusts (NARE-
IT) Index out-performed the other indices listed.

Exhibit 4. Historical Return/Risk and Value/Price Ratings
2Q 2012 1Q 2012 4Q 2011 3Q 2011 2Q 2011

Return vs. Risk
Overall 5.4 5.9 5.6 5.1 5.3

Office 4.7 5.1 4.9 4.4 4.4

Industrial 5.4 5.7 5.6 5.1 5.1

Retail 5.1 5.3 5.1 4.4 4.7

Apartment 6.9 7.0 7.1 6.8 6.7

Hotel 5.4 5.6 5.2 4.7 4.8

Value vs. Price
Overall 5.4 5.7 5.7 5.4 5.4

Office 5.1 5.5 5.5 5.1 5.0

Industrial 5.5 5.7 5.6 5.5 5.4

Retail 5.2 5.5 5.3 5.0 5.0

Apartment 5.1 5.3 5.5 5.5 5.2

Hotel 5.0 5.4 5.2 5.1 4.9
Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 2Q 2012.

Exhibit 3. Real Estate Investment Conditions Ratings
2Q

2012
1Q

2012
4Q

2011
3Q

2011
2Q

2011
Office 4.7 4.9 4.7 4.4 4.5

Industrial 5.3 5.6 5.6 5.0 5.1

Retail 5.2 5.3 5.1 4.5 4.8

Apartment 7.3 7.5 7.5 7.2 7.0

Hotel 5.6 5.8 5.5 5.0 5.0
Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 2Q 2012.
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Exhibit 5. What Do the Financial Markets Tell Us?

Compounded Annual Rates of Return as of 6/30/2012

Market Indices YTD4 1-Year 3-Year 5-Year 10-Year 15-Year

Consumer Price Index1 0.70% 1.93% 2.15% 1.98% 2.44% 2.40%

10-Year Treasury Bond2 1.93% 2.08% 2.86% 3.20% 3.78% 4.36%

Dow Jones Industrial Average 6.83% 6.63% 18.25% 2.00% 6.02% 5.85%

NASDAQ Composite3 12.66% 5.82% 16.95% 2.43% 7.21% 4.85%

NYSE Composite3 4.34% -6.22% 9.73% -4.60% 3.30% 3.16%

S&P 500 9.49% 5.45% 16.40% 0.22% 5.33% 4.77%

NCREIF Property Index 5.34% 12.04% 8.82% 2.51% 8.29% 9.42%

NCREIF ODCE 5.47% 12.43% 8.39% -0.90% 6.56% 8.29%

NAREIT Index (Equity REITS) 14.91% 12.48% 32.40% 2.60% 10.32% 9.52%

1Based on the published data from the Bureau of Labor Statistics (Seasonally Adjusted).
2Based on Average End of Day T-Bond Rates.
3Based on Price Index, and does not include the dividend yield.
4Year-to-date (YTD) averages are not compounded annually.
Sources:  BLS, Federal Reserve Board, S&P, Dow Jones, NCREIF, NAREIT, compiled by RERC.

Discouraged by yet another economic slowdown and given 
the major risks ahead, investor uncertainty increased and 
CCIM members lowered their expectations for the invest-
ment environment and for commercial real estate.

• Real GDP growth increased only 1.5 percent during sec-
ond quarter 2012, a slowdown from the previous quarter. 
The FOMC and IMF have further lowered expectations 
for the rest of 2012 and for 2013.

• Although the unemployment rate remained essentially 
unchanged at 8.2 percent during second quarter, job 
growth slowed significantly, with only 225,000 total new 
jobs created during the entire three-month period. Fur-
ther, the U6 unemployment rate increased to 14.9 per-
cent. 

• Federal Reserve Chairman Ben Bernanke stated that 
the risks to the economy have increased, and cautioned 
that monetary policy alone cannot support the nation’s 
economic recovery. He also reminded lawmakers of the 
fiscal cliff ahead and the effect it would have on the U.S. 
economy if both tax increases and government spending 
cuts were initiated at assigned levels at the beginning of 
2013.

• With an investment rating of 4.7 on a scale of 1 to 10, with 
10 being high, cash was the only investment alternative 
rating to increase during second quarter 2012. However, 
commercial real estate continued to receive the highest 

recommendation among CCIM members, with a rating of 
6.1. 

• Although the investment conditions ratings declined for 
all the property types in second quarter 2012, CCIM 
members continued to give the apartment sector the 
highest rating at 7.3 on a scale of 1 to 10, with 10 being 
high, followed by the hotel sector at 5.6.

 
• CCIM members lowered the return versus risk ratings 

and value versus price ratings for all property types and 
for commercial real estate overall during second quarter 
2012.

• The national vacancy rate for each of the property types 
(except the office sector, whose rate remained un-
changed) declined slightly during second quarter 2012.

• Transaction volume declined for the office, retail, and 
hotel sectors on a 12-month trailing basis during second 
quarter 2012, while volume increased for the industrial 
and apartment sectors. The average size-weighted price 
per foot/unit decreased for the office and hotel sectors, 
increased for the retail sector, and remained flat for the 
industrial and apartment sectors. Cap rates remained 
steady for the office and industrial sectors, but declined 
slightly for the retail sector and increased for the apart-
ment and hotel sectors.

S u m m a r y
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Snapshot of Real Estate Market Performance – 2Q 2012

Performance Indicator Recent Data Impact on Commercial Real Estate

Vacancy Rates

Office: 17.2%
Industrial: 9.2%
Retail: 10.8%
Apartment: 4.7%
Hotel: 71.7% (occupancy)

According to Reis, Inc., vacancy for the office sector remained un-
changed, while vacancy for the retail and apartment sectors declined 
during second quarter 2012. Likewise, the industrial warehouse sector 
vacancy rate decreased during second quarter, according to the CoStar 
Group. Smith Travel Research reported that hotel occupancy increased 
compared to first quarter.   

Rental Rates
(RERC’s surveyed rent 
growth expectations)

Office: 2.1% to 2.8%                                                                  
Industrial: 2.0% to 2.6%
Retail: 1.9% to 2.4%
Apartment: 3.1%
Hotel: 3.0%

RERC’s second quarter 2012 expected rental rate increased for the CBD 
office, industrial flex, retail regional mall, and retail neighborhood/com-
munity sectors, while rates for the suburban office sector, industrial 
warehouse and R&D sectors, retail power center sector, apartment sec-
tor, and hotel sector declined.  

Real Estate Returns            

RERC Required Returns:
Office: 8.1% to 9.2%
Industrial: 8.5% to 9.6%
Retail: 8.1% to 8.8%
Apartment: 7.5%
Hotel: 10.3%

NCREIF Realized Returns:
Office: 9.7% to 11.5%
Industrial: 6.7% to 12.9%
Retail: 11.2% to 14.4%
Apartment: 13.2%
Hotel: 8.0%

RERC’s required returns for the office, industrial, and retail sectors were 
generally flat, while those for the apartment sector decreased during sec-
ond quarter 2012. In contrast, RERC’s required return for the hotel sec-
tor increased. With the exception of the retail sector returns, NCREIF’s 
realized returns for all of the property sectors declined during second 
quarter.

Capitalization Rates             

RERC Realized Cap Rates:
Office: 6.1%
Industrial: 7.2%
Retail: 7.3%
Apartment: 6.0%
Hotel: 7.0%

NCREIF Implied Cap Rates:
Office: 5.4% to 6.2%
Industrial: 6.4% to 6.8%
Retail: 6.3% to 6.7%
Apartment: 5.4%
Hotel: 7.0%

RERC’s realized cap rates for the apartment and hotel sectors increased, 
while the cap rate for the retail sector declined. In comparison, the rates 
for the office and industrial sectors remained unchanged during second 
quarter 2012. While NCREIF’s implied cap rates for the office, industrial, 
and retail sectors declined during second quarter, the rate for apartment 
sector rate remained unchanged while the hotel sector rate increased.
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National Transaction Breakdown
12-Month Trailing Averages (07/01/11 - 06/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $2,197 $4,267 $4,289 $2,306 $238 

Size Weighted Avg. ($ per sf/unit) $58 $33 $61 $36,792 $16,130 

Price Weighted Avg. ($ per sf/unit) $97 $62 $106 $64,342 $24,805 

Median ($ per sf/unit) $68 $45 $68 $43,590 $18,277 

$2 - $5 Million
Volume (Mil) $3,237 $5,672 $6,413 $5,440 $1,288 

Size Weighted Avg. ($ per sf/unit) $82 $46 $111 $53,478 $30,766 

Price Weighted Avg. ($ per sf/unit) $163 $85 $224 $106,594 $44,873 

Median ($ per sf/unit) $119 $65 $183 $88,316 $31,183 

> $5 Million
Volume (Mil) $64,921 $20,581 $34,845 $51,828 $15,017 

Size Weighted Avg. ($ per sf/unit) $221 $62 $171 $103,323 $141,324 

Price Weighted Avg. ($ per sf/unit) $364 $109 $318 $193,062 $242,485 

Median ($ per sf/unit) $176 $70 $176 $95,040 $103,147 

All Transactions
Volume (Mil) $70,355 $30,521 $45,546 $59,574 $16,543 

Size Weighted Avg. ($ per sf/unit) $190 $52 $137 $89,449 $101,561 

Price Weighted Avg. ($ per sf/unit) $347 $98 $285 $180,184 $223,966 

Median ($ per sf/unit) $99 $52 $98 $71,364 $51,423 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 12.0  4.0 - 12.0  4.0 - 13.3  4.0 - 12.8  4.3 -13.5 

Weighted Avg. (%)  6.1  7.2  7.3  6.0  7.0 

Median (%)  7.3  7.6  7.5  6.2  8.1 
Source: RERC.

N a t i o n a l  M a r k e t  A n a l y s i s
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National Transaction Breakdown
Current Quarter Rates (04/01/12 - 06/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $520 $958 $1,027 $593 $75 

Size Weighted Avg. ($ per sf/unit) $57 $36 $63 $41,053 $15,784 

Price Weighted Avg. ($ per sf/unit) $96 $65 $109 $69,062 $23,143 

Median ($ per sf/unit) $66 $47 $70 $48,500 $18,650 

$2 - $5 Million
Volume (Mil) $769 $1,550 $1,598 $1,364 $352 

Size Weighted Avg. ($ per sf/unit) $81 $48 $115 $60,237 $35,290 

Price Weighted Avg. ($ per sf/unit) $168 $87 $237 $118,255 $48,362 

Median ($ per sf/unit) $122 $65 $212 $102,440 $36,957 

> $5 Million
Volume (Mil) $11,768 $5,829 $7,810 $13,062 $2,696 

Size Weighted Avg. ($ per sf/unit) $201 $61 $161 $100,089 $115,214 

Price Weighted Avg. ($ per sf/unit) $307 $113 $287 $174,940 $204,058 

Median ($ per sf/unit) $190 $66 $179 $98,059 $85,227 

All Transactions
Volume (Mil) $13,057 $8,338 $10,436 $15,019 $3,123 

Size Weighted Avg. ($ per sf/unit) $169 $54 $132 $89,618 $81,939 

Price Weighted Avg. ($ per sf/unit) $291 $103 $262 $165,613 $182,171 

Median ($ per sf/unit) $102 $53 $102 $78,792 $43,592 

Capitalization Rates (All Transactions)
Range (%)  4.1 - 11.0  5.0 - 12.0  4.6 - 13.0  4.0 - 10.3  4.7 -13.5 

Weighted Avg. (%)  6.2  7.4  7.1  6.0  7.8 

Median (%)  7.1  7.6  7.3  6.0  9.5 
Source: RERC.

N a t i o n a l  M a r k e t  A n a l y s i s
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w During second quarter 2012, respondents to the RERC/
CCIM Investment Trends Quarterly suggested investors 
should take advantage of low prices to buy high-quality of-
fice properties. In contrast, a few respondents suggested 
selling office properties with long-term leases.  There were 
indications that investment opportunities were improving for 
office properties in some regions of the country, but some 
members in other areas remained concerned about the lack 
of quality product and no pipeline.  

w The 12-month trailing total office property volume and 
size-weighted average price per square foot declined 10 
percent and 5 percent, respectively, during second quarter 
2012.

w On a current quarter basis, office sector total volume de-
clined by 12 percent, while the average price per square 
foot decreased to $169 during second quarter 2012.  

w The weighted-average capitalization rate for the office 
sector remained unchanged at 6.1 percent on a 12-month 
trailing basis. In comparison, the cap rate rose to 6.2 per-
cent on a current quarter basis during second quarter 
2012.

w The vacancy rate remained at 17.2 percent for the office 
sector during second quarter 2012, according to Reis, Inc. 
However, the office sector has absorbed over 10 million 
square feet during the first half of 2012. Asking and effec-
tive rent growth grew by 0.3 percent, but this is down from 
the previous quarter. 
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w Respondents to the RERC/CCIM Investment Trends Quar-
terly commented that industrial properties may have offered 
buyers the best prices in second quarter 2012, but slow de-
mand and little movement in rental rates suggested caution. 
The lack of good quality product, in addition to slow eco-
nomic growth and weak manufacturing activity, were also 
concerns. However, several survey respondents noted the 
low vacancy rates for this sector.  

w While industrial sector total volume increased about 5 per-
cent during second quarter 2012 on a 12-month trailing 
basis, the size-weighted average price per square foot re-
mained flat. 

w On a quarterly basis, total volume for the industrial sector 
increased 33 percent during second quarter 2012, which 
was the largest increase among the various property sec-
tors. The industrial sector size-weighted average price re-
mained steady at $54 per square foot. 

w The 12-month trailing weighted-average capitalization rate 
for the industrial sector remained unchanged at 7.2 per-
cent, while the current quarter capitalization rate remained 
unchanged at 7.4 percent. 

w According to the CoStar Group, the national industrial ware-
house vacancy rate declined to 9.2 percent during second 
quarter 2012. In addition, there was positive net absorption 
of 35.5 million square feet.
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w Second quarter 2012 respondents to the RERC/CCIM In-
vestment Trends Quarterly survey were generally pessi-
mistic about investment opportunities for the retail sector, 
except for retail properties in prime locations. In addition, 
a few respondents suggested avoiding retail properties 
altogether, given the low retail sales during the past few 
months. The sector continues to struggle as it deals with 
consumers who lack confidence. Respondents do not ex-
pect the retail sector to stabilize until the end of 2013. 

w While the 12-month trailing total volume for the retail sec-
tor declined around 10 percent, the size-weighted average 
price per square foot increased nearly 10 percent during 
second quarter 2012. 

w On a current quarter basis, the retail sector total volume 
increased slightly from the previous quarter, while the size-
weighted average price per square foot decreased about 5 
percent during second quarter 2012.  

w The 12-month trailing weighted-average capitalization rate 
for the retail sector decreased to 7.3 percent, while the 
quarterly capitalization rate increased to 7.1 percent dur-
ing second quarter 2012. 

w Although demand for retail space remains weak, there 
was evidence of a slow recovery beginning in the neigh-
borhood/community retail sector during second quarter 
2012. According to Reis, Inc., the retail sector vacancy 
rate declined 10 basis points to 10.8 percent, and asking 
and effective rents increased by 0.2 percent. 
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w Although apartment properties remained in high demand 
during second quarter 2012, respondents to the RERC/
CCIM Investment Trends Quarterly survey reported that 
some apartment properties were over-valued and buyer 
expectations in some areas were too high. In addition, 
managers have started to offer more incentives to bring in 
new tenants. 

w The 12-month trailing total volume for the apartment sector 
increased approximately 5 percent during second quarter 
2012, while the size-weighted average price per unit re-
mained stable. 

w Current quarter apartment sector total volume increased 
nearly 20 percent during second quarter 2012, while the 
size-weighted average price per unit remained generally 
stable. 

w The weighted average capitalization rate for the apartment 
sector was 6.0 percent during second quarter 2012, on 
both a 12-month trailing basis and a current quarter basis.  

w According to Reis, Inc., the apartment sector vacancy 
rate declined 20 basis points to 4.7 percent during second 
quarter 2012. Asking and effective rents began to acceler-
ate and rose by 1.0 percent and 1.3 percent, respectively. 
Although net absorption remained positive at 28,000 units, 
it was down compared to the previous quarter.
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w According to second quarter 2012 respondents to the 
RERC/CCIM Investment Trends Quarterly survey, the ho-
tel sector was not an attractive investment opportunity for 
either buyers or sellers. Some respondents mentioned that 
upscale and high-end hotel properties were strong, although 
lower-tier hotel properties saw fewer sales, and lower prices 
could be found only in distressed or underserved hotel prop-
erties.  

w During second quarter 2012, both the 12-month trailing total 
volume and the size-weighted average price per unit for the 
hotel sector decreased approximately 10 percent.

w Likewise, on a current quarter basis, total volume decreased 
nearly 10 percent for the hotel sector during second quar-
ter 2012, while the size-weighted average price per unit de-
clined about 20 percent. 

w While the 12-month trailing weighted-average capitalization 
rate for the hotel sector increased to 7.0 percent in second 
quarter 2012, the current quarter cap rate increased to 7.8 
percent.

w Second quarter 2012 hotel sector occupancy rose to 71.7 
percent, a 6.9-percent year-over-year increase, according 
to Smith Travel Research. Likewise, the average daily rate 
(ADR) increased 5.3 percent to $106.27, and revenue per 
available room (RevPAR) increased 12.8 percent to $68.42.
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East Transaction Breakdown
12-Month Trailing Averages (07/01/11 - 6/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $490 $949 $986 $413 $40 

Size Weighted Avg. ($ per sf/unit) $54 $28 $62 $43,711 $17,946 

Price Weighted Avg. ($ per sf/unit) $94 $58 $107 $66,067 $25,580 

Median ($ per sf/unit) $67 $40 $70 $51,108 $16,346 

$2 - $5 Million
Volume (Mil) $859 $1,302 $1,376 $1,598 $332 

Size Weighted Avg. ($ per sf/unit) $82 $40 $132 $78,284 $27,182 

Price Weighted Avg. ($ per sf/unit) $195 $86 $266 $126,840 $40,468 

Median ($ per sf/unit) $135 $60 $238 $100,417 $23,810 

> $5 Million
Volume (Mil) $33,442 $5,730 $13,476 $19,113 $6,317 

Size Weighted Avg. ($ per sf/unit) $314 $61 $219 $158,641 $187,753 

Price Weighted Avg. ($ per sf/unit) $482 $113 $433 $291,429 $306,280 

Median ($ per sf/unit) $229 $67 $236 $132,328 $116,398 

All Transactions
Volume (Mil) $34,791 $7,982 $15,838 $21,124 $6,689 

Size Weighted Avg. ($ per sf/unit) $276 $50 $180 $140,502 $139,097 

Price Weighted Avg. ($ per sf/unit) $470 $102 $398 $274,567 $291,405 

Median ($ per sf/unit) $118 $47 $109 $93,441 $59,109 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 12.0  6.1 - 10.2  4.5 - 11.3  4.0 - 11.0  4.5 - 9.5 

Weighted Avg. (%)  5.6  7.3  7.3  5.7  6.9 

Median (%)  6.9  7.6  7.5  6.2  8.1 
Source: RERC.

E a s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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South Transaction Breakdown
12-Month Trailing Averages (07/01/11 - 6/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $662 $1,032 $1,406 $472 $72 

Size Weighted Avg. ($ per sf/unit) $61 $29 $55 $23,815 $14,643 

Price Weighted Avg. ($ per sf/unit) $94 $50 $100 $42,036 $25,629 

Median ($ per sf/unit) $67 $40 $62 $29,297 $18,601 

$2 - $5 Million
Volume (Mil) $711 $978 $1,909 $965 $333 

Size Weighted Avg. ($ per sf/unit) $79 $41 $99 $25,797 $29,555 

Price Weighted Avg. ($ per sf/unit) $141 $68 $195 $40,861 $42,239 

Median ($ per sf/unit) $102 $49 $150 $29,380 $31,463 

> $5 Million
Volume (Mil) $9,174 $3,424 $7,677 $13,084 $3,638 

Size Weighted Avg. ($ per sf/unit) $142 $44 $137 $66,756 $118,655 

Price Weighted Avg. ($ per sf/unit) $182 $67 $196 $96,471 $205,641 

Median ($ per sf/unit) $139 $49 $137 $63,336 $99,079 

All Transactions
Volume (Mil) $10,547 $5,434 $10,992 $14,521 $4,043 

Size Weighted Avg. ($ per sf/unit) $125 $40 $109 $57,345 $86,376 

Price Weighted Avg. ($ per sf/unit) $174 $64 $184 $91,006 $189,013 

Median ($ per sf/unit) $85 $43 $84 $41,447 $49,206 

Capitalization Rates (All Transactions)
Range (%)  5.0 - 11.0  5.3 - 11.3  5.0 - 11.8  4.0 - 12.2  5.6 - 11.7 

Weighted Avg. (%)  7.2  7.4  7.5  6.9  7.6 

Median (%)  8.1  7.6  7.8  7.3  7.8 
Source: RERC.

S o u t h  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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Midwest Transaction Breakdown
12-Month Trailing Averages (07/01/11 - 6/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $335 $737 $728 $274 $53 

Size Weighted Avg. ($ per sf/unit) $41 $24 $50 $23,566 $12,578 

Price Weighted Avg. ($ per sf/unit) $74 $39 $90 $37,738 $17,243 

Median ($ per sf/unit) $53 $32 $55 $30,000 $13,021 

$2 - $5 Million
Volume (Mil) $371 $817 $924 $488 $216 

Size Weighted Avg. ($ per sf/unit) $55 $26 $91 $37,092 $26,523 

Price Weighted Avg. ($ per sf/unit) $95 $50 $210 $57,650 $31,824 

Median ($ per sf/unit) $78 $34 $154 $46,542 $23,977 

> $5 Million
Volume (Mil) $5,780 $2,495 $4,671 $3,632 $1,007 

Size Weighted Avg. ($ per sf/unit) $134 $44 $118 $79,127 $81,302 

Price Weighted Avg. ($ per sf/unit) $181 $60 $194 $116,694 $108,399 

Median ($ per sf/unit) $120 $47 $133 $69,283 $70,784 

All Transactions
Volume (Mil) $6,486 $4,049 $6,323 $4,394 $1,277 

Size Weighted Avg. ($ per sf/unit) $112 $34 $98 $62,160 $51,529 

Price Weighted Avg. ($ per sf/unit) $170 $54 $184 $105,210 $91,638 

Median ($ per sf/unit) $65 $34 $70 $40,144 $29,412 

Capitalization Rates (All Transactions)
Range (%)  4.5 - 11.0  6.5 - 11.7  5.5 - 12.7  4.8 - 10.8  6.1 - 9.6 

Weighted Avg. (%)  6.8  7.6  7.8  7.3  8.2 

Median (%)  8.0  8.0  8.0  7.5  9.5 
Source: RERC.

M i d w e s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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West Transaction Breakdown
12-Month Trailing Averages (07/01/11 - 6/30/12)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $710 $1,549 $1,169 $1,147 $73 

Size Weighted Avg. ($ per sf/unit) $71 $55 $81 $52,665 $21,495 

Price Weighted Avg. ($ per sf/unit) $113 $84 $122 $79,262 $29,085 

Median ($ per sf/unit) $84 $66 $88 $60,938 $24,056 

$2 - $5 Million
Volume (Mil) $1,297 $2,575 $2,203 $2,389 $407 

Size Weighted Avg. ($ per sf/unit) $97 $71 $124 $77,698 $39,741 

Price Weighted Avg. ($ per sf/unit) $172 $102 $227 $129,601 $57,530 

Median ($ per sf/unit) $134 $86 $187 $119,583 $45,250 

> $5 Million
Volume (Mil) $16,526 $8,931 $9,021 $15,999 $4,054 

Size Weighted Avg. ($ per sf/unit) $209 $88 $196 $114,913 $137,148 

Price Weighted Avg. ($ per sf/unit) $290 $137 $316 $171,883 $209,460 

Median ($ per sf/unit) $186 $87 $207 $121,077 $95,964 

All Transactions
Volume (Mil) $18,532 $13,056 $12,393 $19,534 $4,535 

Size Weighted Avg. ($ per sf/unit) $181 $79 $158 $101,877 $104,917 

Price Weighted Avg. ($ per sf/unit) $275 $124 $282 $161,276 $192,896 

Median ($ per sf/unit) $121 $76 $124 $91,083 $61,207 

Capitalization Rates (All Transactions)
Range (%)  4.1 - 10.6  4.0 - 12.0  4.0 - 13.3  4.0 - 12.8  4.3 - 13.5 

Weighted Avg. (%)  6.4  6.9  6.9  5.7  6.5 

Median (%)  7.0  7.2  7.3  5.8  6.6 
Source: RERC.

W e s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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According to the Bureau of Economic Analysis (BEA), real gross domestic product (GDP) grew 
1.5 percent on an annualized basis during second quarter 2012. This was a decline from the 
previous quarter, and the slowest growth since third quarter 2011. This was largely a result of 
the shift from the growth in consumer spending to a small decline. 
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The Consumer Price Index (CPI) declined slightly through second quarter 2012, reaching 
228.62 in June 2012, while core CPI increased 0.20 percent. Lower energy prices continued to 
weigh on headline inflation, with food prices and weather concerns taking a toll. 

Source: Bureau of Labor Statistics.
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The unemployment rate remained unchanged at 8.2 percent in June 2012. With only 80,000 
jobs added in June, payroll gains were weaker than expected. This was the third consecutive 
disappointing month for the labor market. Furthermore, there was an increase in the number 
of workers who lost jobs. 

Source: Bureau of Labor Statistics.

Source: Bureau of Economic Analysis.
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As of June 2012, the Federal Open Market Committee (FOMC) kept the federal funds rate in the 
0.0-percent to 0.25-percent range, and the discount rate at 0.75 percent. The FOMC is clearly 
worried about the recovery, but has not announced what it will do if the economy does not 
improve over the next few months.
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Retail sales fell 0.5 percent in June 2012, the third consecutive month sales have declined. 
Sales fell more steeply and broadly than expected, and downward revisions to growth in April 
put the level of sales for the second quarter below the first quarter level. Sluggish consumer 
spending is expected to continue with slow job and wage growth.

Source: Census Bureau.
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New orders for durable goods increased 1.6 percent in June 2012.  Although this is good news, 
new orders for durable goods have fallen in three of the last four months. In addition, core capi-
tal goods fell in May, while shipments rose, indicating slow business investment next quarter. 

Source: Census Bureau.

Source: Federal Reserve.
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Existing home sales continued to struggle and decreased to an annualized rate of 4.37 million 
units in June 2012. The June pace of sales is the slowest since October 2011. The housing 
market recovery will remain slow and uneven until job growth accelerates.

Source: NAR.
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The Pending Home Sales Index was up 9.5 percent from a year ago, although it decreased 1.4 
percent in June 2012. Similar to the other housing statistics, improvement is uneven. However, 
since pending home sales are a leading indicator of the housing market, the generally upward 
growth is encouraging.

Source: NAR.
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Sales of new homes decreased 8.4 percent in June 2012 to 350,000 units, with year-over-year 
sales strongly positive. The number of new homes for sale increased slightly by 0.7 percent, 
but it was the first increase since early 2007. 

Source: NAR.

20

40

60

80

100

120

20

40

60

80

100

120

Ju
l-1

2

Mar-1
2

Oct-1
1

May-1
1

Dec-1
0

Ju
l-1

0

Feb-1
0

Sep-0
9

Apr-0
9

Nov-0
8

Ju
n-0

8

Ja
n-0

8

Aug-0
7

Mar-0
7

Oct-0
6

May-0
6

Dec-0
5

Ju
l-0

5

Feb-0
5

Sep-0
4

Apr-0
4

Nov-0
3

Ju
n-0

3

In
de

x

Consumer confidence increased to 65.7 points in July 2012, the first increase in five months 
according to the Conference Board. However, this gain is in contrast to most all other gauges 
of consumer sentiment. 
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The Conference Board’s Index of Leading Indicators fell 0.3 percent to 95.6 in June 2012. The 
year-over-year growth rate declined to 1.4 percent, the lowest since November 2009. Falling 
ISM new orders and consumer expectations were the largest contributors to the decline. 

Source: The Conference Board.
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The S&P 500 declined before rising slightly during second quarter 2012, ending June 2012 
with a reading of 1,362.16. Volatility was attributed to weak economic fundamentals and the 
uncertainty associated with the European debt crisis. 

Source: S&P.

Source: The Conference Board.
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The analysis provided in the RERC/CCIM Investment Trends Quarterly is conducted by Real Estate Research Corporation (RERC). The information is gathered in raw form from surveys sent to 
CCIM designees and candidates, and from sales transactions collected from various sources, including CCIM members, various key commercial information exchange organizations (CIEs), the 
media, assessors’ offices, RERC contacts in the marketplace, and other reliable public and private resources. All sales transactions are aggregated, analyzed, and reported on by RERC.

Published quarterly, the RERC/CCIM Investment Trends Quarterly report provides timely insight into transaction volume, pricing, and capitalization rates for the core income-producing properties. 

RERC Definitions

Capitalization Rate:  The capitalization rate is defined as the first year “stabilized” net operating income (NOI) (NOI is before capital expenditures – tenant improvements, leasing commissions, 
reserves – and debt service) divided by the present value (or purchase price). Capitalization rates included are transaction-based medians and price-weighted averages.

RERC Capitalization Rate and Ranges: Capitalization rates and ranges listed throughout this report are based on RERC’s proprietary realized capitalization rate model, which includes available 
transaction-based capitalization rates, NCREIF Index Returns, and other market factors, but is heavily weighted toward transaction-based capitalization rates for each property type within each market.

Price-Weighted Average: The price-weighted average is developed through weighting each asset based on the gross sales price. Therefore, larger dollar properties are given more weight than the 
smaller dollar properties, with the weighted average reflecting more weight towards institutional real estate.

Size-Weighted Average: The size-weighted average is developed through weighting each asset based on its gross square footage – simply an aggregation of all the gross sales prices divided by 
the aggregation of the gross square footage.

National/Regional Market Analysis: RERC ranks the investment potential of the metros and property types it covers based on various space market and financial market criteria, including pricing, 
capitalization rates, vacancy rates, and other factors.

Investment Conditions Rating: A rating of 1 through 10 (with 10 being high) reflecting survey respondents’ collective views of the investment environment for a particular property type in comparison 
with other property types. The rating may take into account supply and demand, economic conditions, pricing, rental rates, or other factors.

NCREIF Definitions

NCREIF:  The National Council of Real Estate Investment Fiduciaries (NCREIF) is an independent organization dedicated to the compilation, validation, and distribution of performance data for the 
institutional real estate investment community.  

Total Return: The total return includes appreciation (or depreciation), realized capital gain (or loss), and income. It is computed by adding the income and capital appreciation return on a quarterly 
basis.

Implied Cap Rate (Income Return): The implied capitalization rate measures the portion of return attributable to each property’s NOI. It is computed by dividing the total NOI by the total quarterly 
investment.

Capital Appreciation Return: The capital appreciation return measures the change in market value adjusted for any capital improvements/expenditures and partial sales divided by the average 
quarterly investment.

Annual and Annualized Returns: Annual returns are computed by chain-linking quarterly rates of return to produce time-weighted rates of return for the annual and annualized periods under study. 
For time periods beyond 1 year, the annualized returns are expressed as the annual compounded rate of return. 

Allocation: The distribution, expressed as a percentage of the overall investment, in a particular geographic area by property type.

For a detailed description of the proceeding returns, as well as the calculations used by NCREIF to derive these figures, please visit http://www.ncreif.org/indices.

The combined returns are the weighted average of the returns for each property type according to the proportionate market value of properties surveyed relative to the total market values surveyed 
during a time period.

RERC Defined Regions and MSAs

West: Alaska, Arizona, California, Colorado, Hawaii, Idaho, Montana, Nevada, New Mexico, Oregon, Utah, Washington, Wyoming

Midwest: Illinois, Indiana, Iowa, Kansas, Michigan, Minnesota, Missouri, Nebraska, North Dakota, Ohio, South Dakota, Wisconsin

South: Alabama, Arkansas, Florida, Georgia, Louisiana, Mississippi, Oklahoma, Tennessee, Texas

East: Connecticut, Delaware, Kentucky, Maine, Maryland, Massachusetts, New Hampshire, New Jersey, New York, North Carolina, Pennsylvania, Rhode Island, South Carolina, Vermont, Virginia, 
Washington D.C., West Virginia

Metropolitan Statistical Area (MSA): A geographic unit comprised of one or more counties around a central city or urbanized area with 50,000 or more population. Contiguous counties are 
included if they have close social and economic links with the area’s population nucleus.

With a few exceptions, the MSAs within this report coincide with the U.S. Office of Management and Budget’s December 2005 definitions for each MSA. For example, St. Paul, Minn., and Bloom-
ington, Minn., as well as many other suburbs, are included within the Minneapolis MSA.

Note of Caution: It is imperative to exercise caution when comparing the data contained herein to previous reports published by RERC. The data herein is not “fixed,” and will be updated and 
changed as additional transaction information is gathered and analyzed.

Disclaimer: This publication is designed to provide accurate information in regard to the subject matter covered. It is sold with the understanding that the publisher is not engaged in rendering 
legal or accounting service. The publisher advises that no statement in this issue is to be construed as a recommendation to make any real estate investment or to buy or sell a security or as 
investment advice. The examples contained in the publication are intended for use as background on the real estate industry as a whole, not as support for any particular real estate investment or 
security. Although the RERC/CCIM Investment Trends Quarterly uses only sources that it deems reliable and accurate, Real Estate Research Corporation (RERC) does not warrant the accuracy of 
the information contained herein.

S c o p e  &  M e t h o d o l o g y



22Investment Trends Quarterly  s  Copyright© 2012 by Real Estate Research Corporation (RERC) and the CCIM Institute.

 RERCsCCIM Investment Trends Quarterly RERC Editorial Staff

Publisher
Kenneth P. Riggs, Jr.
CFA, CRE, FRICS, MAI, CCIM

Editor-in-Chief
Barb Bush

Lead Analyst
Brian Velky, CFA, CRE

Research Analysts
Jared Cuddeback, MAI Greg Philipp
Kyle Corcoran  Cliff Carlson
Charles Gohr  Donald Guarino, III
Adam Klassen  Lindsey Kuhlmann
Jill Patterson  Aaron Riggs
Meredith Steffen  Ye Thway
Morgan Westpfahl

Research Assistant
Jacob Riggs
Kyle Volner

Layout & Design
Jeff Carr

Data Management
Ben Neil  Jake Hartwell
Alan Iroff  Michael Potratz
Daniel Warner

Production Committee
Terri Cotter
Nicole Hardy

CCIM Institute

President
Leil Koch, CCIM

President-Elect
Wayne D’Amico, CCIM

First Vice President
Karl Landreneau, CCIM

Treasurer
Craig Blorstad, CCIM

Executive Vice President/CEO
Henry F. White, Jr.

Copyright Notice for RERC~CCIM Investment Trends Quarterly

Copyright© 2012 by Real Estate Research Corporation (RERC) and the CCIM Institute. All 
rights reserved. No part of this publication may be reproduced, duplicated, or copied in any 
form, including electronic forwarding or copying, xerography, microfilm, or other methods, or 
incorporated into any information retrieval system, without the written permission of RERC 
and the CCIM Institute.

Real Estate Research Corporation
Founded more than 80 years ago, Real Estate Research Corporation 
(RERC) was the nation’s first independent real estate firm that specialized 
in both real estate research and analysis. Recognized as a pioneer in the 
art of real estate management and for monitoring key sectors of the econ-
omy that influence the real estate industry, RERC has retained its place as 
one of the industry’s leading real estate investment trends analysts through 
the publication of such reports as Expectations & Market Realities in Real 
Estate and the RERC Real Estate Report. Today, RERC is known for its 
research publications and market studies, commercial property valuations, 
complex consulting assignments, portfolio 
management and technology services, and 
independent fiduciary services.

The CCIM Institute
Since 1969, the Chicago-based CCIM Institute has conferred the Certi-
fied Commercial Investment Member (CCIM) designation to commercial 
real estate and allied professionals through an extensive curriculum of 200 
classroom hours and professional experiential requirements.  Currently, 
there are 9,000 CCIMs in 1,000 markets in the U.S. and 31 additional coun-
tries.  Another 7,000 practitioners are pursuing the designation, making the 
institute the governing body of one of the largest commercial real estate 
networks in the world.  An affiliate of the National Association of Realtors®, 
the CCIM Institute’s recognized curriculum, networking programs, and 
powerful technology tools such as the Site To Do Business (site analysis 
and demographics resource) and CCIMREDEX (commercial property data 
exchange), impact and influ-
ence the commercial real es-
tate industry.  Visit www.ccim.
com, www.stdbonline.com, 
and www.ccimredex.com for 
more information.

The RERC/CCIM Investment Trends Quarterly is produced by 
Real Estate Research Corporation (RERC) in association with 
and for members of the CCIM Institute.
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Randy Anderson Atlantic Properties South Carolina

Mark Van Ark KW Commercial Denver, CO

Russell Bardolf ROCK Commercial Real 
Estate East Region

David Basham RE/MAX Affiliates Realty Little Rock, AR

Josh Beamesderfer Penn State University Pennsylvania

Lydia Bennett Port of Bellingham Seattle, WA

Ashley Bishop Southeast Venture, LLC Nashville, TN

James Bray Superior Valuations, Inc. San Diego, CA

Les Brouillard CBC Trademark Proper-
ties Raleigh, NC

Ernest Brown Newmark Grubb Knight 
Frank San Antonio, TX

Lewis Buford Tallahassee Land Co., 
Inc. Tallahassee, FL

Roland Campbell, 
Jr. The ROC Realty Group Baltimore, MD

Charles Carmichael NAI Capital Los Angeles, CA

Sharon Carz REO Property Specialists Los Angeles, CA

Jeff Castell Cassidy Turley Indianapolis, IN

Alan Chastine Chastine Enterprises New Mexico

Avery Clenney Brentwood Properties Alabama

Kent Clifford Clifford Commercial Las Vegas, NV

Michael Cliggitt Cliggitt Valuation, Inc. Lakeland-Winter 
Haven, FL

Coba Craig Silvestri-Craig, Realtors Lexington, KY

Kenneth Crimmins Blau & Berg Company Northern New Jersey

Dale Dockins North Bay Commercial 
Real Estate San Francisco, CA

Carol Doherty Grubb & Ellis Las Vegas, NV

Jeff Eales Birtcher Anderson 
Realty, LLC Orange County, CA

Craig Evans Cassidy Turley New York

Christopher Fojo Parea, LLC Orlando, FL

Brian Forrester The Shopping Center 
Group Nashville, TN

Brian Frank Accurate Services, LLC Phoenix, AZ

Fred Galison GP Real Estate Miami, GA

Roger Gray Capital Asset Proper-
ties, LC San Antonio, TX

Randall Hall BrokerOne Real Estate Casper, WY

Scot Hall Wolf Realty, Inc. Phoenix, AZ

Robert Hansen Hansen Real Estate & 
Investment Services Washington 

Tim Harrison Whitney Commercial 
Real Estate Asheville, NC

Jeff Hathaway CBC Hathaway Group Little Rock, AR

Jack Hayes KW Commercial Columbus, GA

W. Farley Helms Ostendorf Morris 
Company Cleveland, OH

Hock Hockensmith Roy Wheeler Realty Virginia

Gary Hunter Westlake Associates, 
Inc. Seattle, WA

Steve Jacquemin S.J. Financial Group, Inc. St. Louis, MO

Gus Jadoun Prudential Commercial 
Real Estate Tampa, FL

Jody Jedele Touchstone International 
Properties Charlotte, NC

Anthony Johnson Anthony Johnson 
Properties Washington, D.C.

Todd Kamps Kwekel Companies Grand Rapids, MI

Ara Karapetian Dilbeck Commercial Los Angeles, CA

Keith Kelley Harris - McKay Realty Atlanta, GA

Dennis Kerr Kerr Commercial Group Oregon

Merv Killoran Reid Real Estate Seattle, WA

C o n t r i b u t o r s
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Kenneth Krawczyk K.S.K. Services, Inc. Milwaukee, WI

Alger LaHood LaHood Realty Detroit, MI

Chris Leon Countwide Real Estate San Francisco, CA

John Levinsohn Levi Investment Realty, 
Inc. Indianapolis, IN

Robert Liebeck MJ Peterson Commercial 
Real Estate Buffalo-Niagara, NY

Richard Lom LOM Properties, LLC Lexington, KY

Reni Della Maggiore Reni Della Maggiore, Inc. Sacramento, CA

Robert McElroy M-REAS, LLC Boston, MA

Howard Meier High Peak Realties, Inc. Toronto, Canada

Joe Milkes Milkes Realty Valuation Dallas, TX

Nick Miner Commercial Properties, 
Inc. Phoenix, AZ

Chris Moe HJ Development, LLP Minneapolis, MN

Marc Oram RE/MAX Commercial 
Associates, LLC Miami, GA

James Palmer RE/MAX Metro-city 
Realty Ottawa, Canada

Ed Penick Coldwell Banker Com-
mercial Hathaway Little Rock, AR

John Pottinger Lee & Associates Orlando, FL

Daniel Poulin Sealy & Company, Inc. New Orleans, LA

Tony Puente Fairchild Partners, Inc. Miami, GA

Gary Ralston Saunders Ralston Dant-
zler Realty

Lakeland-Winter 
Haven, FL

Andre Van Rens-
burg

Prudential Commercial 
Real Estate Jacksonville, FL

Dennis Ridley Keller Williams Denver, CO

Paul Rosado Commercial Real 
Estate Broker Tucson, AZ

Richard Rossiter Rossiter Commercial 
Real Estate, LLC Orlando, FL

David Roth RE/MAX Alliance Group Tampa, FL

Jim Rowe Carolina One Real Estate Charleston, SC 

Ricardo Rubiano Retail Solutions Rio Grande Valley, TX

Chris Schreiber Kiemle & Hagood Spokane, WA

Brent Sears NAI Bergman Cincinnati, OH

Thomas Songer III Gambone, Songer, & 
Associates Pennsylvania

Arthur Sterbcow Sterbcow Development 
Group New Orleans, LA

Mike Stohler The Robinson Group Phoenix, AZ

Jack Strollo Broadway Real Estate 
Services Tampa, FL

Dewey Struble Sperry Van Ness Reno-Sparks, NV

Tom Tapia Fratzke Commercial Real 
Estate Advisors Oregon

Ronald Thompson Morello Law Group Detroit, MI

Nick Tillema Access Valuation, LLC Indianapolis, IN

Bob Trevino Transwestern San Antonio, TX

Luis Valencia Housing and Housing, 
LLC Atlanta, GA

Mark Vellinga Lloyd Companies Sioux Falls, SD

Kevin Vernon KW Commercial San Diego, CA

Stanley Watson Watson Realty Detroit, MI

Robin Webb Coldwell Banker Com-
mercial NRT Orlando, FL

Dale Webster Cornerstone Appraisal 
Group Lafayette, IN

Casey Weiss Access Commercial Real 
Estate La Crosse, WI

Bob White Adams Commercial Real 
Estate Atlanta, GA

Charles Wiercinski McLennan Commercial 
Properties, Inc. Chicago, IL

Jeff Wilke Graham & Company Huntsville, AL

Meda Williams Tilghman & Company Raleigh, NC
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David Williamson BancorpSouth Birmingham, AL

Ken Wimberly Noble Crest Property 
Group / KW Commercial Dallas, TX

Diane Baer Yecko BT Property Associates Pittsburgh, PA

Frank Yekaitis Frank Yekaitis Real 
Estate, LLC Jackson, MS

Danny Zelonker Mizrach Realty Associ-
ates Miami, GA

Thank you to all 
who shared
information

for this report.


