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February 2012

Dear Readers,

Although much uncertainty remains in the economy and the investment environment, the overall view is that 
things are finally improving, and over time, the playing field for investments will eventually level out. In fact, as 
demonstrated in this issue of the RERC/CCIM Investment Trends Quarterly, CCIM members who responded to 
RERC’s survey increased their investment ratings for stocks and bonds in fourth quarter 2011 over the previous 
quarter, the first time in 2011 that we have seen this reversal. (Their investment rating for commercial real estate 
also increased over the previous quarter, and remained the highest-rated investment among the alternatives 
surveyed.)

While CCIM members have always been enthusiastic about commercial real estate compared to other investment 
alternatives, fourth quarter 2011 data was mixed, as demonstrated in this issue of the RERC/CCIM Investment 
Trends Quarterly. CCIM members increased their investment conditions rating for each of the major property 
types, as shown in Exhibit 3, and the return versus risk ratings, as well as the value versus price ratings, as shown 
in Exhibit 4, were also improved from the previous quarter.  Volume and pricing were more challenging, however.

We would like to thank the many CCIM members who share their knowledge, experience, and views via RERC’s 
quarterly investment surveys. We appreciate your insights, as well as the time you take to share your information, 
as we compile, analyze, interpret, and report the results in the RERC/CCIM Investment Trends Quarterly during 
this new year.

Sincerely,

Kenneth P. Riggs, Jr., CCIM, CRE, MAI
Chairman & President
Real Estate Research Corporation (RERC)

Leil Koch, CCIM
2012 CCIM Institute President
Equity One Real Estate, Inc.

F o r e w o r d
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Growth Continues

While the economy grew only 1.7 percent overall in 2011, 
much slower than the 3.0-percent growth in 2010, the pace 
did pick up in fourth quarter 2011, growing at an annual rate 
of 2.8 percent, according to the Commerce Department. 
This was the highest quarterly growth rate in a year and a 
half. The fear is that the momentum will taper off, however, 
since $56 billion of the increase in fourth quarter was due to 
the increase in business inventories. 

The Commerce Department further reported that consumer 
spending rose 2.0 percent in fourth quarter 2011, compared 
with 1.7 percent in third quarter. However, business spend-
ing declined greatly from the previous quarter, as business 
investment grew only 1.7 percent in fourth quarter com-
pared to 15.7 percent in third quarter. Federal, state, and 
local government spending declined by 4.6 percent.

At their Jan. 25, 2012 meeting, the Federal Reserve low-
ered their growth projections for the U.S. economy, estimat-
ing that GDP will expand between 2.2 percent to 2.7 percent 
in 2012, and noted that the economy still faces significant 
risks. Other organizations have offered lower projections for 
U.S. growth as well, with the Organisation for Economic Co-
operation and Development (OECD) stating that the U.S. 
will grow at only 2 percent in 2012. The International Mon-
etary Fund (IMF) expects the U.S. to expand by only 1.5 
percent on average in 2012 and 2013.

Federal Reserve Extends Duration of Low Short-
Term Rates

Citing the weakness in the economy, the Federal Reserve 
committed to keeping short-term interest rates at their pres-
ent low rate “at least through late 2014.” Their goal in keep-
ing short-term rates low for an extended period, and com-
municating their intent to do this, is to encourage long-term 

rates to fall, thereby spurring spending, investment, and 
growth.

According to Chairman Ben Bernanke, although the econ-
omy has shown signs of recent improvement, the Federal 
Reserve is worried about strains in the global financial mar-
kets, still-elevated unemployment, and slowing business in-
vestment. In addition, “Operation Twist,” whereby the Fed-
eral Reserve has been increasing its share of long-maturing 
Treasurys, continues. As further evidence of the fragility of 
the economy, the Federal Reserve noted that “if the recov-
ery continues to be modest,” it could institute another round 
of bond-buying, which would also help drive down long-term 
rates to encourage investment.

What Happens in Europe May Not Stay in Europe

Christine Lagarde, managing director of the IMF, issued a 
dire warning in her Jan. 23, 2012 speech in Germany, when 
she urged European nations to act quickly to avoid return-
ing to a “1930’s-like situation.” A key part of the suggested 
solution is for European nations to increase the size of the 
debt-crisis firewall, which is needed to bail out increasing 
numbers of euro-zone countries besides Greece. All ad-
vanced economies have already been affected by having 
their growth forecasts reduced, but if the situation in Europe 
worsens, a recession in Europe may extend to the U.S. 

The U.S. debt continues to skyrocket as well, and is ap-
proaching $15.3 trillion, according to the Treasury Depart-
ment (Congress recently raised the debt ceiling to $16.4 
trillion, expected to be reached in late 2012). In addition, ac-
cording to the Congressional Budget Office’s (CBO’s) semi-
annual report issued on Jan. 31, 2012, the federal budget 
deficit is expected to top $1 trillion for the fourth consecutive 
year in 2012. Further, if the steep spending cuts, along with 
the higher taxes that are scheduled to go into effect at the 
end of 2012, go forward, the U.S. will usher in its own brand 

I n v e s t m e n t  E n v i r o n m e n t
As the year 2012 gets underway and we try to move be-
yond some of the major economic difficulties of the past 
year—the catastrophic tsunami and nuclear disaster in Ja-
pan, the first-ever downgrading of our nation’s credit rating 
to AA+, and record high national debt level, to name a few—
it is clear that significant challenges remain for our nation 
and the world. The sovereign debt situation in Europe has 
turned into a full-blown crisis with Standard & Poor’s (S&P) 
downgrading the credit ratings of multiple nations, including 
Italy, Spain, and France. The geopolitical concerns in the 
Middle East are intensifying. The U.S. is looking at another 
year with a deficit of more than $1 trillion, and our housing 
market appears to still be in decline. Job growth has started 

to pick up, but not fast enough for the 13.7 million people 
still unemployed.

Even so, CCIM members seem to be slightly more optimis-
tic, as noted in this issue of the RERC/CCIM Investment 
Trends Quarterly. Although it is an election year and most 
survey respondents expect the government to sit on its 
hands for most of the year, there are strong signs that the 
economic recovery in the U.S. continues. Although we have 
all been fooled before, it seems like there is some momen-
tum behind the numbers this time. The question is, will we 
see the same momentum for commercial real estate, as in-
vestors move through the investment behavior cycle? 

E c o n o m i c  H i g h l i g h t s
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of austerity, with GDP expected to grow only 1.1 percent in 
2013, according to CBO projections.

Unemployment Inching Down

To everyone’s relief, employment growth finally began to 
improve in fourth quarter 2011, and by December, the un-
employment rate declined to 8.5 percent, according to the 
Bureau of Labor Statistics (BLS), with job gains in transpor-
tation and warehousing, retail trade, manufacturing, min-
ing, healthcare, and leisure and hospitality services. Total 
nonfarm employment increased by 200,000 jobs in Decem-
ber, following increases of 100,000 jobs in November and 
112,000 jobs in October. 

For all of 2011, the unemployment rate was 8.9 percent, 
and over the past 12 months, nonfarm payroll employment 
rose by 1.6 million. However, according to the BLS, at year-
end 2011, approximately 13.7 million people remained un-
employed and the employment/population ratio declined to 
58.5 percent. The CBO’s recent report projected that the 
unemployment rate will remain above 8 percent in 2012 and 
2013.

Housing Market Searching for Stabilization

For people trying to sell their home or maintain equity, the 
news that home prices are still declining is discouraging. 
According to S&P/Case-Shiller Index, prices for existing 
homes in 20 major cities declined 1.3 percent in November 
2011 from October, and 3.7 percent from November 2010. 
Reports from the National Association of Realtors® (NAR) 
substantiate these figures, with the median price for an ex-
isting single-family home in the U.S. at $165,100 in Decem-
ber 2011, a 2.5-percent decline from the December 2010 
median. This is not surprising, given the number of homes 
on the market, the abundance of foreclosures underway 
(and those yet to come), and the generally tight mortgage 
requirements.

But for people in the market to buy a home, the news could 
not be better, and as a result, existing home sales were up 
slightly. According to NAR, total existing home sales (includ-
ing single-family homes, townhomes, condominiums, and 
co-ops) rose 5.0 percent to a seasonally-adjusted annual 
rate of 4.61 million in December 2011, up from 4.39 million 
in November and 3.6 percent higher than the 4.45 million 
level in December 2010. In addition, single-family home 
sales increased 4.6 percent to a seasonally-adjusted an-
nual rate of 4.11 million in December 2011 from 3.93 mil-
lion in November, and are 4.3 percent higher than the 3.94 
million-home pace in December 2010.

Building permits and housing starts were up in December 

2011, but the weakness in the housing market (and of the 
home-buying ability of consumers in general) is particularly 
apparent with new home sales. An estimated 302,000 new 
homes sold in 2011, according to the Census Bureau, 6.2 
percent fewer than in 2010 and the fewest total since the 
government began keeping records in 1963. (This is par-
ticularly significant when one realizes that more new homes 
were sold in the 1980s when interest rates were sky-high 
versus today when interest rates are at record lows.) The 
median price of a new home was $210,300 in December 
2011, a 12.8-percent decline from a year earlier.

CCIM Members Speak Out

Despite concerns about repercussions from Europe and a 
stagnant U.S. housing market, it appears that CCIM mem-
bers saw potential in the U.S. economy as a new year got 
underway. CCIM members increased their ratings for the 
East, Midwest and South regional economies, although 
they lowered their rating for the West regional economy to 
5.0 on a scale of 1 to 10, with 10 being high, during fourth 
quarter 2011. In contrast, the East regional rating overtook 
that for the West region, receiving the highest rating at 5.7. 
Although the Midwest and South regions were rated slightly 
lower at 5.3 and 5.2, respectively, the ratings showed strong 
improvement from the previous quarter. Furthermore, all of 
the regional economic ratings climbed above 5.0 for the first 
time in 2011.
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RERC/CCIM Investment Trends Quarterly Survey 
Results

CCIM members once again gave commercial real estate 
their highest rating among investment alternatives during 
fourth quarter 2011. Commercial real estate received a rat-
ing of 6.0 on a scale of 1 to 10, with 10 being high. As dem-
onstrated in Exhibit 1, the rating for commercial real estate 
has remained fairly consistent over the past year, indicating 
the relative stability of this sector in comparison to the wider 
swings of stocks and cash during the same time period. 
The rating for stocks increased to 4.7 during fourth quarter 
2011, which was the most significant rating increase. Al-
though cash was also rated at 4.7, this rating was a decline 
from the previous quarter’s rating. The investment rating for 
bonds increased slightly to 4.3 from the previous quarter. 
However, some survey respondents reported that buyers 
with cash will have opportunities, and “cash is still king.”

Investors remain cautious during this uncertain period, and 
their recommendation to hold commercial properties in-
creased slightly to 6.6 on a scale of 1 to 10, with 10 being 
high, according to RERC’s fourth quarter 2011 institutional 
investment survey respondents. The recommendations to 
buy and sell commercial real estate investments declined 
to 6.4 and 5.8, respectively. Exhibit 2 shows that although 
the buy recommendation has declined slightly, it remains 
relatively high on a historical basis.

From an individual property type perspective, CCIM mem-
bers increased their investment conditions rating for the 
apartment sector to 7.5 on a scale of 1 to 10, with 10 being 
high, during fourth quarter 2011. With investment conditions 
ratings of 5.6 and 5.5, respectively, the industrial and hotel 
sectors also showed improvement. As shown in Exhibit 3, 
the retail sector investment conditions rating rose to 5.1, 
while the office sector rating increased to 4.7. Compared to 
the previous quarter, all of the property sector investment 
conditions ratings improved, although the office sector re-
mained somewhat weak.

According to CCIM members, the overall return versus risk 
rating for commercial real estate increased to 5.6 on a scale 
of 1 to 10, with 10 being high, during fourth quarter 2011. 
As shown in Exhibit 4, investors continue to believe that the 
return for commercial real estate outweighs the risk.

In addition, the return for most property sectors remained 
higher than their risk. The apartment sector return versus 
risk rating rose to 7.1 during fourth quarter, with the return 

easily outweighing the risk of this sector. With a rating of 5.6, 
the industrial sector return versus risk rating gained ground 
and was second highest among the property sectors. In-
terestingly, the apartment and industrial sectors were the 
only property types with the same score or a higher score 
than the overall return versus risk rating for commercial real 
estate in general. The hotel sector’s return versus risk rat-
ing climbed to 5.2, while the return versus risk rating for the 
retail sector increased to 5.1, indicating that the return on 
these property sectors was only slightly higher than their 
risk. At 4.9, the office sector return versus risk rating was 
the only score lower than the midpoint of the scale, and 
indicated that the risk was slightly more than the return on 
most office properties.

CCIM members noted that the value of commercial real es-
tate in general is higher than its price, and increased their 
overall value versus price rating to 5.7 on a scale of 1 to 10, 
with 10 being high, during fourth quarter 2011.

Exhibit 1. CCIM Respondents Rate Investments

4Q 2011 3Q 2011 2Q 2011 1Q 2011

Commercial Real Estate 6.0 5.7 5.8 6.0

Stocks 4.7 4.0 4.8 5.4

Bonds 4.3 4.1 4.2 4.3

Cash 4.7 5.3 5.0 4.6

Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 4Q 2011.

C o m m e r c i a l  R e a l  E s t a t e  H i g h l i g h t s
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The industrial sector received the highest value versus price 
rating, with a slightly improved score of 5.6 during fourth 
quarter. With a score of 5.5, the apartment and office sec-
tors received the second-highest value versus price rating, 
although the rating for the apartment sector was the same 
as the previous quarter while the rating for the office sec-
tor increased. The value versus price ratings for the retail 
and hotel sectors rose to 5.3 and 5.2, respectively, from the 
previous quarter. 

The 12-month trailing transaction volume increased ap-
proximately 10 percent for the retail and apartment sectors 
during fourth quarter 2011, while the volume for the indus-
trial sector remained flat. In contrast, the transaction volume 
for the office and hotel sectors declined 5 percent and 10 
percent, respectively. The overall size-weighted average 
price per square foot decreased for the office and apart-
ment sectors, but remained relatively stable for the indus-
trial and retail sectors, and increased for the hotel sectors. 
The 12-month trailing weighted-average capitalization rates 
for the office, industrial, and retail sectors declined, while 
the rates for the apartment and hotel sectors remained un-
changed during fourth quarter.

On a current quarter basis, the total transaction volume for 
the office and hotel sectors fell 25 percent and 50 percent, 
respectively, during fourth quarter 2011. However, while the 
transaction volume for the retail and apartment sectors in-
creased about 10 percent, the volume of the industrial sec-
tor increased approximately 15 percent on a quarterly ba-
sis. The size-weighted average price per square foot for the 

industrial sector remained unchanged, while the average 
price for the retail sector increased slightly. In comparison, 
the average prices for the office and hotel sectors fell 30 
percent during fourth quarter, while the average price for the 
apartment sector declined nearly 10 percent. On a quarter-
to-quarter basis, the weighted-average capitalization rate 
for the office, industrial, and apartment sectors increased, 
although the rates for the retail and hotel sectors declined.  

As noted in Exhibit 5, commercial real estate returns as re-
ported by the National Council for Real Estate Investment 
Fiduciaries (NCREIF) Property Index, the NCREIF Open-
End Diversified Core (ODCE), and the National Associa-
tion of Real Estate Investment Trusts (NAREIT) were much 
higher than the index readings for stocks and 10-year Trea-
surys for the past year.

Exhibit 4. Historical Return/Risk and Value/Price Ratings
4Q 2011 3Q 2011 2Q 2011 1Q 2011 4Q 2010

Return vs. Risk
Overall 5.6 5.1 5.3 5.6 5.4

Office 4.9 4.4 4.4 4.5 4.5

Industrial 5.6 5.1 5.1 5.5 5.2

Retail 5.1 4.4 4.7 4.8 4.9

Apartment 7.1 6.8 6.7 6.7 6.7

Hotel 5.2 4.7 4.8 4.8 4.7

Value vs. Price
Overall 5.7 5.4 5.4 5.5 5.5

Office 5.5 5.1 5.0 5.1 4.8

Industrial 5.6 5.5 5.4 5.7 5.2

Retail 5.3 5.0 5.0 5.3 4.9

Apartment 5.5 5.5 5.2 5.4 5.3

Hotel 5.2 5.1 4.9 5.3 4.7
Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 4Q 2011.

Exhibit 3. Real Estate Investment Conditions Ratings
4Q

2011
3Q

2011
2Q

2011
1Q

2011
4Q

2010
Office 4.7 4.4 4.5 4.7 4.4

Industrial 5.6 5.0 5.1 5.5 5.2

Retail 5.1 4.5 4.8 4.9 4.9

Apartment 7.5 7.2 7.0 7.1 6.6

Hotel 5.5 5.0 5.0 5.0 4.8
Ratings are based on a scale of 1 to 10, where 1 is poor and 10 is excellent.
Source: RERC/CCIM Investment Trends Quarterly Survey, 4Q 2011.
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Exhibit 5. What Do the Financial Markets Tell Us?

Compounded Annual Rates of Return as of 12/31/2011

Market Indices 1-Year 3-Year 5-Year 10-Year 15-Year

Consumer Price Index1 2.95% 2.35% 2.21% 2.48% 2.39%

10-Year Treasury Bond2 2.78% 3.05% 3.49% 3.94% 4.52%

Dow Jones Industrial Average 8.38% 14.89% 2.37% 4.57% 6.68%

NASDAQ Composite3 -1.80% 18.21% 1.52% 2.94% 4.79%

NYSE Composite3 -6.11% 9.10% -3.93% 1.83% 4.01%

S&P 500 2.11% 14.11% -0.25% 2.92% 5.45%

NCREIF Property Index 14.26% 2.43% 3.09% 8.06% 9.42%

NCREIF ODCE 15.99% -1.77% -0.21% 6.18% 8.36%

NAREIT Index (Equity REITS) 8.28% 21.04% -1.42% 10.20% 8.91%

1Based on the published data from the Bureau of Labor Statistics (Seasonally Adjusted).
2Based on Average End of Day T-Bond Rates.
3Based on Price Index, and does not include the dividend yield.
Sources:  BLS, Federal Reserve Board, S&P, Dow Jones, NCREIF, NAREIT, compiled by RERC.

CCIM members seem to be slightly more optimistic as they 
look to the future. Despite the very real headwinds our 
economy still faces, there are strong signs that the eco-
nomic recovery in the U.S. will continue in 2012, given that 
GDP grew 2.8 percent in fourth quarter 2011, the unemploy-
ment rate declined to 8.5 percent in December, and manu-
facturing activity is increasing. In addition, CCIM members 
increased their performance and return ratings for the com-
mercial real estate.

• The overall picture for the economy and for investment in 
general is a little better, although risks remain, including 
the European debt crisis, the housing market, and the 
growing federal debt and deficit. Watch for positive eco-
nomic growth to continue, but to remain modest in 2012.

• Expect the Federal Reserve’s monetary policy to remain 
very accommodative and for short-term interest rates to 
remain low until late 2014.

• Do not expect to see much improvement in the housing 
market for the near term, and for foreclosures and dis-
tressed sales to continue.

• Watch for government spending to continue to decline or 
to remain flat during this election year.

• Watch for investment capital to increase, and the playing 
field for investments to start to level off.

 

• Due to the stability and safety commercial real estate of-
fers, CCIM members continued to give commercial real 
estate the highest rating among investment alternatives.

• The apartment sector remains the strongest property 
sector overall from a risk versus return perspective, al-
though the investment appeal for all of the property sec-
tors improved significantly.

• From a value versus price perspective, the industrial 
sector received the highest rating from CCIM members, 
followed closely by the ratings for the apartment and of-
fice sectors. 

• On a 12-month trailing basis, total transaction volume for 
the retail and apartment sectors increased during fourth 
quarter 2011. Volume decreased for the office and ho-
tel sectors, and remained mostly stable for the industrial 
sector. 

• On a quarter-to-quarter basis, the total transaction vol-
ume for the office and hotel sectors fell during fourth 
quarter 2011, while the volume for the industrial, retail, 
and apartment sectors increased. In contrast, the aver-
age prices for the office, apartment, and hotel property 
sectors declined, remained stable for the industrial sec-
tor, and increased slightly for the retail sector. 

S u m m a r y
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Snapshot of Real Estate Market Performance – 4Q 2011

Performance Indicator Recent Data Impact on Commercial Real Estate

Vacancy Rates

Office: 17.3%
Industrial: 9.6%
Retail: 11.0%
Apartment: 5.2%
Hotel: 49.0% (occupancy)

According to Reis, Inc., vacancy for the retail sector remained un-
changed during fourth quarter 2011. In contrast, the office and apart-
ment sectors’ vacancy rates decreased. The industrial warehouse sec-
tor vacancy rate declined during fourth quarter, according to the CoStar 
Group. Smith Travel Research reported that hotel occupancy decreased 
compared to third quarter.  

Rental Rates
(RERC’s surveyed rent 
growth expectations)

Office: 2.4% to 3.2%                                                                  
Industrial: 2.0% to 2.7%
Retail: 2.1% to 2.3%
Apartment: 3.2%
Hotel: 3.5%

RERC’s fourth quarter 2011 rental rate expectations were higher for the 
two office sectors, industrial warehouse sector, neighborhood/com-
munity retail sector, and hotel sector. In contrast, expected rental rates 
declined for the industrial R&D and flex sectors and retail power center 
sector. The expected rental rate for the regional retail mall and apartment 
sectors remained unchanged.

Real Estate Returns            

RERC Required Returns:
Office: 8.1% to 9.3%
Industrial: 8.6% to 9.6%
Retail: 7.9% to 8.7%
Apartment: 7.6%
Hotel: 10.6%

NCREIF Realized Returns:
Office: 12.4% to 15.4%
Industrial: 9.3% to 16.1%
Retail: 12.7% to 14.7%
Apartment: 15.5%
Hotel: 11.8%

RERC’s required returns for the office and industrial sectors were flat, 
while those for the apartment and retail sectors decreased during fourth 
quarter 2011. NCREIF’s realized returns for all of the property sectors 
declined during fourth quarter.

Capitalization Rates             

RERC Realized Cap Rates:
Office: 6.3%
Industrial: 7.3%
Retail: 7.5%
Apartment: 6.0%
Hotel: 6.5%

NCREIF Implied Cap Rates:
Office: 5.5% to 6.5%
Industrial: 6.5% to 7.1%
Retail: 6.6% to 6.9%
Apartment: 5.5%
Hotel: 6.9%

RERC’s realized cap rates for the apartment and hotel sectors remained 
unchanged, while the realized cap rates for the office, industrial, and 
retail sectors declined during fourth quarter 2011. NCREIF’s implied cap 
rates for all of the property sectors declined during fourth quarter.
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National Transaction Breakdown
12-Month Trailing Averages (01/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $1,981 $4,082 $4,312 $2,164 $202 

Size Weighted Avg. ($ per sf/unit) $62 $33 $57 $34,454 $14,684 

Price Weighted Avg. ($ per sf/unit) $102 $63 $110 $63,251 $24,351 

Median ($ per sf/unit) $69 $45 $68 $41,774 $16,971 

$2 - $5 Million
Volume (Mil) $3,018 $5,240 $5,964 $4,723 $991 

Size Weighted Avg. ($ per sf/unit) $87 $43 $107 $49,519 $29,244 

Price Weighted Avg. ($ per sf/unit) $165 $80 $213 $101,951 $41,883 

Median ($ per sf/unit) $124 $63 $163 $84,688 $26,966 

> $5 Million
Volume (Mil) $70,335 $18,333 $38,840 $46,010 $16,322 

Size Weighted Avg. ($ per sf/unit) $231 $60 $144 $103,791 $154,643 

Price Weighted Avg. ($ per sf/unit) $391 $107 $290 $201,310 $260,744 

Median ($ per sf/unit) $170 $69 $139 $94,143 $107,231 

All Transactions
Volume (Mil) $75,334 $27,654 $49,116 $52,897 $17,515 

Size Weighted Avg. ($ per sf/unit) $203 $50 $122 $87,945 $114,326 

Price Weighted Avg. ($ per sf/unit) $375 $95 $265 $186,792 $245,634 

Median ($ per sf/unit) $103 $52 $96 $66,864 $55,429 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 13.1  4.0 - 12.4  4.0 - 13.3  4.0 - 12.5  4.3 -12.5 

Weighted Avg. (%)  6.3  7.3  7.5  6.0  6.5 

Median (%)  7.4  7.6  7.8  6.3  6.6 
Source: RERC.

N a t i o n a l  M a r k e t  A n a l y s i s
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National Transaction Breakdown
Current Quarter Rates (10/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $605 $1,207 $1,210 $628 $42 

Size Weighted Avg. ($ per sf/unit) $59 $31 $55 $35,554 $15,303 

Price Weighted Avg. ($ per sf/unit) $99 $59 $106 $61,594 $20,885 

Median ($ per sf/unit) $68 $42 $67 $40,025 $14,871 

$2 - $5 Million
Volume (Mil) $1,006 $1,619 $1,715 $1,468 $280 

Size Weighted Avg. ($ per sf/unit) $79 $45 $118 $50,399 $30,631 

Price Weighted Avg. ($ per sf/unit) $162 $80 $220 $105,000 $41,335 

Median ($ per sf/unit) $121 $62 $183 $87,977 $33,795 

> $5 Million
Volume (Mil) $18,218 $6,271 $10,456 $14,972 $2,956 

Size Weighted Avg. ($ per sf/unit) $191 $61 $177 $99,168 $109,670 

Price Weighted Avg. ($ per sf/unit) $302 $114 $336 $168,884 $171,059 

Median ($ per sf/unit) $152 $72 $180 $89,706 $96,442 

All Transactions
Volume (Mil) $19,829 $9,097 $13,381 $17,068 $3,277 

Size Weighted Avg. ($ per sf/unit) $168 $51 $140 $86,304 $84,427 

Price Weighted Avg. ($ per sf/unit) $289 $101 $300 $159,442 $158,066 

Median ($ per sf/unit) $99 $51 $102 $67,968 $57,738 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 12.0  4.0 - 11.7  4.0 - 11.8  4.0 - 12.2  4.3 - 9.2 

Weighted Avg. (%)  6.6  7.4  7.1  6.1  6.3 

Median (%)  7.5  7.4  7.3  6.2  6.5 
Source: RERC.

N a t i o n a l  M a r k e t  A n a l y s i s
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w The majority of RERC/CCIM Investment Trends Quarterly 
survey respondents said that distressed office properties 
continued to be the most popular office transactions dur-
ing fourth quarter 2011. Normal office transactions were the 
next most common, followed by foreclosed office transac-
tions. Although office space was attractive to buyers, buyers 
were reminded to be cautious when investing in this sector. 

w Twelve-month trailing total transaction volume and size-
weighted average price per square foot for the office sec-
tor declined approximately 5 percent during fourth quarter 
2011. This is the first decline in transaction volume for the 
office sector since fourth quarter 2009.  The weighted-av-
erage capitalization rate declined slightly to 6.3 percent on 
a 12-month trailing basis during fourth quarter. 

w Current quarter office sector total volume and size-weight-
ed average price per square foot fell 25 percent and 30 
percent, respectively, in fourth quarter 2011, after increas-
ing significantly in third quarter due to several very large 
transactions in New York.

w Both volume and price decreased for office transactions 
greater than $5 million on a 12-month trailing basis dur-
ing fourth quarter 2011. However, for transactions that to-
taled less than $2 million, volume increased, while price 
decreased slightly.

w After steadily decreasing throughout 2011, office sector 
vacancy declined 10 basis points to 17.3 percent during 
fourth quarter 2011, according to Reis, Inc. Furthermore, 
the office sector absorbed 5.3 million square feet while 
asking and effective rents continued to improve, with gains 
of 1.6 percent and 1.9 percent, respectively.
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w According to many RERC/CCIM Investment Trends Quar-
terly survey respondents, normal and distressed industrial 
properties were selling at prices particularly attractive to 
buyers during fourth quarter 2011. Respondents suggest-
ed that investors pay special attention to the location and 
stability of the industrial properties they are considering. 

w The 12-month trailing total volume of and size-weighted 
average price per square foot of industrial space was gen-
erally flat during fourth quarter 2011. The 12-month trailing 
weighted-average capitalization rate declined to 7.3 per-
cent. 

w On a quarterly basis, total volume for the industrial sec-
tor maintained an upward trend and increased nearly 15 
percent from the previous quarter. The quarter-to-quarter 
size-weighted average price per square foot remained un-
changed during fourth quarter 2011.

w Twelve-month trailing volume for industrial transactions that 
totaled greater than $5 million declined during fourth quarter 
2011, while the price increased. In contrast, the volume of 
transactions less than $2 million increased, while the price 
decreased slightly. 

w According to the CoStar Group, the national industrial ware-
house vacancy rate declined to 9.6 percent during fourth 
quarter 2011. At 40 million square feet, net absorption in-
creased from the previous quarter. Net asking prices are 
stabilizing, although rents remain dormant for the industrial 
warehouse sector.    
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w Due to  slow job growth and weak income growth, the retail 
property sector remained quite risky during fourth quar-
ter 2011. However, according to RERC/CCIM Investment 
Trends Quarterly survey respondents, distressed retail 
properties sold well and could be bought at an attractive 
price with attractive cap rates.

w While 12-month trailing total retail property volume rose 
approximately 10 percent from the previous quarter, the 
size-weighted average price per square foot showed only 
a slight increase during fourth quarter 2011. The 12-month 
trailing weighted-average capitalization rate declined to 
7.5 percent.

w On a quarter-to-quarter basis, retail sector total volume in-
creased approximately 10 percent after declining the pre-
vious quarter. In comparison, the retail property price rose 
nearly 5 percent during fourth quarter 2011.

w Although the volume of retail property transactions that to-
taled less than $2 million increased during fourth quarter 
2011, the price declined. In contrast, the volume and price 
of retail property transactions that totaled greater than $5 
million increased from the previous quarter.

w The retail sector vacancy rate remained unchanged at 
11.0 percent during fourth quarter 2011, according to Reis, 
Inc. However, there are positive signs in the neighbor-
hood/community retail sector as net absorption rose by 
3.18 million square feet – the largest positive value for net 
absorption since first quarter 2008. Asking and effective 
rents increased by 0.1 percent. $50
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w During fourth quarter 2011, normal apartment property 
transactions were the most common among RERC/CCIM 
Investment Trends Quarterly survey respondents. Prices 
were attractive to both buyers and sellers, but most attrac-
tive for sellers because of strong demand and good rental 
income.

w The 12-month trailing total volume for the apartment sector 
increased nearly 10 percent in fourth quarter 2011, while 
the size-weighted average price per unit declined slightly. 
The 12-month trailing weighted-average capitalization rate 
remained unchanged at 6.0 percent during fourth quarter.

w Quarterly apartment sector total volume increased 10 per-
cent in fourth quarter 2011. In contrast, after increasing the 
previous two quarters, the size-weighted average price per 
unit decreased nearly 10 percent on a quarterly basis. 

w The apartment sector volume for transactions that totaled 
less than $2 million increased during fourth quarter 2011. 
In comparison, the volume for transactions of greater than 
$5 million rose while the size-weighted average price per 
unit decreased.

w According to Reis, Inc., the apartment sector vacancy rate 
fell 40 basis points to 5.2 percent during fourth quarter 
2011. In addition, the apartment sector showed positive net 
absorption of roughly 50,559 units and exceeded expec-
tations. However, asking and effective rents did not meet 
expectations during the year 2011.
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w During fourth quarter 2011, distressed and normal hotel 
properties sold better than foreclosed hotel properties, ac-
cording to RERC/CCIM Investment Trends Quarterly survey 
respondents. However, very few respondents reported that 
hotel property prices were attractive to either buyers or sell-
ers.

w During fourth quarter 2011, the 12-month trailing total vol-
ume for the hotel sector declined 10 percent after trending 
upward since first quarter 2010. However, the size-weighted 
average price per unit increased slightly from the previous 
quarter. The weighted-average capitalization rate remained 
unchanged at 6.5 percent on a 12-month trailing basis. 

w On a quarter-to-quarter basis, hotel sector total volume and 
price per unit dropped 50 percent and 30 percent, respec-
tively, during fourth quarter 2011. 

w While the hotel sector volume for transactions that totaled 
greater than $5 million fell on a 12-month trailing basis, the 
size-weighted average price per unit increased during fourth 
quarter 2011. In contrast, the volume for transactions less 
than $2 million increased while the size-weighted average 
price per unit decreased. 

w Although hotel sector occupancy and revenue per available 
room (RevPAR) declined significantly during fourth quarter 
2011 compared to the previous quarter, according to Smith 
Travel Research, occupancy rose 3.4 percent to 49.0 per-
cent compared to a year ago. Likewise, the average daily 
rate (ADR) increased 1.3 percent to $107.14, and RevPAR 
rose 7.8 percent to $51.69 during fourth quarter 2011.
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East Transaction Breakdown
12-Month Trailing Averages (01/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $435 $915 $920 $378 $37 

Size Weighted Avg. ($ per sf/unit) $59 $28 $62 $39,125 $12,263 

Price Weighted Avg. ($ per sf/unit) $101 $58 $113 $64,443 $21,578 

Median ($ per sf/unit) $68 $41 $71 $50,417 $15,063 

$2 - $5 Million
Volume (Mil) $704 $1,290 $1,325 $1,265 $247 

Size Weighted Avg. ($ per sf/unit) $87 $38 $120 $68,440 $25,443 

Price Weighted Avg. ($ per sf/unit) $189 $79 $237 $115,953 $33,293 

Median ($ per sf/unit) $134 $60 $196 $89,767 $21,882 

> $5 Million
Volume (Mil) $38,268 $4,891 $15,421 $17,702 $7,578 

Size Weighted Avg. ($ per sf/unit) $342 $59 $168 $148,069 $205,113 

Price Weighted Avg. ($ per sf/unit) $517 $114 $396 $293,211 $330,014 

Median ($ per sf/unit) $212 $71 $157 $120,591 $119,484 

All Transactions
Volume (Mil) $39,407 $7,096 $17,665 $19,345 $7,862 

Size Weighted Avg. ($ per sf/unit) $310 $47 $150 $130,977 $158,337 

Price Weighted Avg. ($ per sf/unit) $507 $101 $369 $277,148 $319,244 

Median ($ per sf/unit) $122 $47 $106 $85,000 $72,716 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 12.0  4.0 - 11.1  5.5 - 11.7  4.0 - 12.2  4.5 - 8.9 

Weighted Avg. (%)  5.7  7.1  7.4  5.7  6.3 

Median (%)  7.1  7.6  7.5  6.5  6.1 
Source: RERC.

E a s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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South Transaction Breakdown
12-Month Trailing Averages (01/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $602 $953 $1,514 $426 $77 

Size Weighted Avg. ($ per sf/unit) $65 $31 $51 $22,930 $15,436 

Price Weighted Avg. ($ per sf/unit) $98 $51 $104 $40,462 $27,969 

Median ($ per sf/unit) $67 $41 $63 $28,623 $19,291 

$2 - $5 Million
Volume (Mil) $684 $883 $1,799 $873 $240 

Size Weighted Avg. ($ per sf/unit) $87 $42 $97 $24,701 $27,700 

Price Weighted Avg. ($ per sf/unit) $160 $68 $188 $42,679 $38,312 

Median ($ per sf/unit) $113 $51 $141 $28,370 $26,923 

> $5 Million
Volume (Mil) $10,042 $2,995 $9,432 $10,559 $3,018 

Size Weighted Avg. ($ per sf/unit) $151 $44 $125 $65,161 $127,759 

Price Weighted Avg. ($ per sf/unit) $205 $80 $197 $96,771 $199,583 

Median ($ per sf/unit) $133 $50 $116 $60,494 $98,290 

All Transactions
Volume (Mil) $11,328 $4,830 $12,745 $11,858 $3,335 

Size Weighted Avg. ($ per sf/unit) $135 $40 $103 $54,906 $89,448 

Price Weighted Avg. ($ per sf/unit) $197 $72 $185 $90,765 $184,000 

Median ($ per sf/unit) $91 $44 $84 $37,939 $52,160 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 11.0  5.9 - 10.3  5.3 - 12.0  4.0 - 12.2  5.5 - 12.5 

Weighted Avg. (%)  7.2  7.5  7.5  6.9  7.4 

Median (%)  8.0  7.6  7.8  7.6  7.6 
Source: RERC.

S o u t h  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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Midwest Transaction Breakdown
12-Month Trailing Averages (01/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $307 $750 $779 $296 $35 

Size Weighted Avg. ($ per sf/unit) $43 $23 $45 $19,984 $11,748 

Price Weighted Avg. ($ per sf/unit) $73 $37 $93 $33,938 $16,354 

Median ($ per sf/unit) $53 $31 $54 $26,250 $13,134 

$2 - $5 Million
Volume (Mil) $377 $758 $839 $451 $194 

Size Weighted Avg. ($ per sf/unit) $53 $24 $83 $30,609 $25,190 

Price Weighted Avg. ($ per sf/unit) $99 $45 $178 $51,796 $30,067 

Median ($ per sf/unit) $77 $33 $121 $42,429 $21,882 

> $5 Million
Volume (Mil) $6,235 $2,760 $4,972 $2,690 $784 

Size Weighted Avg. ($ per sf/unit) $142 $46 $100 $73,689 $66,130 

Price Weighted Avg. ($ per sf/unit) $201 $70 $159 $115,810 $92,899 

Median ($ per sf/unit) $115 $49 $105 $64,505 $64,010 

All Transactions
Volume (Mil) $6,920 $4,267 $6,590 $3,437 $1,013 

Size Weighted Avg. ($ per sf/unit) $119 $35 $85 $52,027 $44,900 

Price Weighted Avg. ($ per sf/unit) $190 $60 $154 $100,354 $78,192 

Median ($ per sf/unit) $66 $33 $72 $35,243 $26,293 

Capitalization Rates (All Transactions)
Range (%)  4.2 - 10.9  5.9 - 12.4  5.0 - 11.8  4.8 - 11.1  6.1 - 9.6 

Weighted Avg. (%)  6.7  7.4  8.2  7.2  7.5 

Median (%)  7.7  7.6  8.5  7.4  7.9 
Source: RERC.

M i d w e s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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West Transaction Breakdown
12-Month Trailing Averages (01/01/11 - 12/31/11)

Office Industrial Retail Apartment Hotel
< $2 Million
Volume (Mil) $636 $1,464 $1,099 $1,063 $53 

Size Weighted Avg. ($ per sf/unit) $77 $56 $80 $53,899 $19,100 

Price Weighted Avg. ($ per sf/unit) $120 $86 $127 $80,128 $26,336 

Median ($ per sf/unit) $88 $69 $89 $63,121 $19,388 

$2 - $5 Million
Volume (Mil) $1,253 $2,310 $2,001 $2,134 $309 

Size Weighted Avg. ($ per sf/unit) $106 $65 $124 $79,578 $39,732 

Price Weighted Avg. ($ per sf/unit) $176 $98 $235 $128,498 $58,957 

Median ($ per sf/unit) $143 $86 $187 $118,756 $45,385 

> $5 Million
Volume (Mil) $15,790 $7,687 $9,014 $15,060 $4,942 

Size Weighted Avg. ($ per sf/unit) $194 $82 $170 $120,285 $149,198 

Price Weighted Avg. ($ per sf/unit) $279 $126 $277 $181,856 $218,496 

Median ($ per sf/unit) $178 $86 $184 $123,556 $105,321 

All Transactions
Volume (Mil) $17,679 $11,461 $12,115 $18,257 $5,304 

Size Weighted Avg. ($ per sf/unit) $174 $74 $146 $106,303 $121,403 

Price Weighted Avg. ($ per sf/unit) $266 $115 $256 $169,695 $207,271 

Median ($ per sf/unit) $123 $76 $124 $90,398 $66,505 

Capitalization Rates (All Transactions)
Range (%)  4.0 - 13.1  4.0 - 11.0  4.0 - 13.3  4.0 - 12.5  4.3 - 10.3 

Weighted Avg. (%)  6.8  7.1  7.3  5.8  6.3 

Median (%)  7.0  7.3  7.4  5.9  6.7 
Source: RERC.

W e s t  R e g i o n
Tr a n s a c t i o n  B r e a k d o w n
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According to the Bureau of Economic Analysis (BEA), real gross domestic product (GDP) 
growth rose 2.8 percent on an annualized basis during fourth quarter 2011. For the year 2011, 
the economy grew 1.7 percent, with growth restrained by the spike in commodity prices, 
disasters in Japan, European debt crisis, and political uncertainty in the U.S.
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The Consumer Price Index (CPI) remained largely unchanged at 226.75 in December 2011, 
while core CPI increased 0.1 percent. The main factors weighing down headline inflation in-
cluded subdued investor sentiment and the partial easing of supply constraints in commodities 
markets. 

Source: Bureau of Labor Statistics.
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The unemployment rate declined to 8.5 percent in December 2011, the lowest rate since 
March 2009. Compared to the previous month, approximately 200,000 new jobs were added. 
However, while employment growth continued to improve, the drop in the unemployment rate 
also reflected unusually weak labor force participation. 

Source: Bureau of Labor Statistics.

Source: Bureau of Economic Analysis.
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As of December 2011, the federal funds rate remained in the 0.0-percent to 0.25-percent 
range, and the discount rate remained at 0.75 percent. The Federal Open Market Committee 
(FOMC) has committed to leaving the target rate unchanged until at least late 2014. In addition, 
the Federal Reserve plans to provide clearer guidance on monetary policy. 
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Retail sales were modest leading up to the 2011 holiday season, increasing only 0.1 percent 
in December. Compared to the previous year, December 2011 retail sales were 6.5 percent 
higher.

Source: Census Bureau.
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New orders for durable goods increased a healthy 3.0 percent in December 2011. Excluding 
nondefense aircraft orders, which showed the largest gain, orders were up 3.5 percent, indicat-
ing that private sector demand may be stronger than anticipated. Core capital goods orders 
rose 2.9 percent. 

Source: Census Bureau.

Source: Federal Reserve.
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Existing home sales increased to an annualized rate of  4.61 million units in December 2011. In 
addition, sales are up 3.6 percent compared to a year ago, and as a result, housing inventory 
dropped to 6.2 months, the lowest reading since early 2006. Despite large downside risks for 
housing, fundamentals are looking more positive.

Source: NAR.
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The Pending Home Sales Index is still up 5.6 percent from a year ago, despite declining 3.5 
percent to 96.6 in December 2011. Sales are expected to gain momentum during the second 
half of 2012 as the number of foreclosures decreases and excess inventory is cleared away.

Source: NAR.
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Sales of new homes decreased in December 2011 to 307,000. Compared to a year ago, home 
sales dropped 7.3 percent, for the largest year-over-year decline since April 2011.  Despite this, 
sales are expected to improve in 2012 as the economy generates more jobs and confidence 
increases. 

Source: NAR.
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Consumer confidence improved during fourth quarter 2011, although it declined to 61.1 points 
in January 2012. This drop was a reminder of the uncertainty regarding the sustainability of the 
economy. Consumers were particularly concerned about their future income.
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The Conference Board’s Index of Leading Indicators rose 0.4 percent to 94.3 in December 
2011. The rising interest rate spread was the biggest contributor to this month’s gain, but 
improving jobless claims was the second largest. *Please note that some components of the 
Conference Board Index were updated. Due to these changes, the old and new indices are not 
comparable.

Source: The Conference Board.
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The S&P 500 increased slightly before leveling off during fourth quarter 2011, ending the year 
at 1,244.58, about where it closed in 2010. Utilities, consumer staples, and health care were 
the S&P’s top performers in 2011, while financial and material stocks declined.

Source: S&P.

Source: The Conference Board.
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The analysis provided in the RERC/CCIM Investment Trends Quarterly is conducted by Real Estate Research Corporation (RERC). The information is gathered in raw form from surveys sent to 
CCIM designees and candidates, and from sales transactions collected from various sources, including CCIM members, various key commercial information exchange organizations (CIEs), the 
media, assessors’ offices, RERC contacts in the marketplace, and other reliable public and private resources. All sales transactions are aggregated, analyzed, and reported on by RERC.

Published quarterly, the RERC/CCIM Investment Trends Quarterly report provides timely insight into transaction volume, pricing, and capitalization rates for the core income-producing properties. 

RERC Definitions

Capitalization Rate:  The capitalization rate is defined as the first year “stabilized” net operating income (NOI) (NOI is before capital expenditures – tenant improvements, leasing commissions, 
reserves – and debt service) divided by the present value (or purchase price). Capitalization rates included are transaction-based medians and price-weighted averages.

RERC Capitalization Rate and Ranges: Capitalization rates and ranges listed throughout this report are based on RERC’s proprietary realized capitalization rate model, which includes available 
transaction-based capitalization rates, NCREIF Index Returns, and other market factors, but is heavily weighted toward transaction-based capitalization rates for each property type within each market.

Price-Weighted Average: The price-weighted average is developed through weighting each asset based on the gross sales price. Therefore, larger dollar properties are given more weight than the 
smaller dollar properties, with the weighted average reflecting more weight towards institutional real estate.

Size-Weighted Average: The size-weighted average is developed through weighting each asset based on its gross square footage – simply an aggregation of all the gross sales prices divided by 
the aggregation of the gross square footage.

National/Regional Market Analysis: RERC ranks the investment potential of the metros and property types it covers based on various space market and financial market criteria, including pricing, 
capitalization rates, vacancy rates, and other factors.

Investment Conditions Rating: A rating of 1 through 10 (with 10 being high) reflecting survey respondents’ collective views of the investment environment for a particular property type in comparison 
with other property types. The rating may take into account supply and demand, economic conditions, pricing, rental rates, or other factors.

NCREIF Definitions

NCREIF:  The National Council of Real Estate Investment Fiduciaries (NCREIF) is an independent organization dedicated to the compilation, validation, and distribution of performance data for the 
institutional real estate investment community.  

Total Return: The total return includes appreciation (or depreciation), realized capital gain (or loss), and income. It is computed by adding the income and capital appreciation return on a quarterly 
basis.

Implied Cap Rate (Income Return): The implied capitalization rate measures the portion of return attributable to each property’s NOI. It is computed by dividing the total NOI by the total quarterly 
investment.

Capital Appreciation Return: The capital appreciation return measures the change in market value adjusted for any capital improvements/expenditures and partial sales divided by the average 
quarterly investment.

Annual and Annualized Returns: Annual returns are computed by chain-linking quarterly rates of return to produce time-weighted rates of return for the annual and annualized periods under study. 
For time periods beyond 1 year, the annualized returns are expressed as the annual compounded rate of return. 

Allocation: The distribution, expressed as a percentage of the overall investment, in a particular geographic area by property type.

For a detailed description of the proceeding returns, as well as the calculations used by NCREIF to derive these figures, please visit http://www.ncreif.org/indices.

The combined returns are the weighted average of the returns for each property type according to the proportionate market value of properties surveyed relative to the total market values surveyed 
during a time period.

RERC Defined Regions and MSAs

West: Alaska, Arizona, California, Colorado, Hawaii, Idaho, Montana, Nevada, New Mexico, Oregon, Utah, Washington, Wyoming

Midwest: Illinois, Indiana, Iowa, Kansas, Michigan, Minnesota, Missouri, Nebraska, North Dakota, Ohio, South Dakota, Wisconsin

South: Alabama, Arkansas, Florida, Georgia, Louisiana, Mississippi, Oklahoma, Tennessee, Texas

East: Connecticut, Delaware, Kentucky, Maine, Maryland, Massachusetts, New Hampshire, New Jersey, New York, North Carolina, Pennsylvania, Rhode Island, South Carolina, Vermont, Virginia, 
Washington D.C., West Virginia

Metropolitan Statistical Area (MSA): A geographic unit comprised of one or more counties around a central city or urbanized area with 50,000 or more population. Contiguous counties are 
included if they have close social and economic links with the area’s population nucleus.

With a few exceptions, the MSAs within this report coincide with the U.S. Office of Management and Budget’s December 2005 definitions for each MSA. For example, St. Paul, Minn., and Bloom-
ington, Minn., as well as many other suburbs, are included within the Minneapolis MSA.

Note of Caution: It is imperative to exercise caution when comparing the data contained herein to previous reports published by RERC. The data herein is not “fixed,” and will be updated and 
changed as additional transaction information is gathered and analyzed.

Disclaimer: This publication is designed to provide accurate information in regard to the subject matter covered. It is sold with the understanding that the publisher is not engaged in rendering 
legal or accounting service. The publisher advises that no statement in this issue is to be construed as a recommendation to make any real estate investment or to buy or sell a security or as 
investment advice. The examples contained in the publication are intended for use as background on the real estate industry as a whole, not as support for any particular real estate investment or 
security. Although the RERC/CCIM Investment Trends Quarterly uses only sources that it deems reliable and accurate, Real Estate Research Corporation (RERC) does not warrant the accuracy of 
the information contained herein.
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Real Estate Research Corporation
Founded more than 80 years ago, Real Estate Research Corporation 
(RERC) was the nation’s first independent real estate firm that specialized 
in both real estate research and analysis. Recognized as a pioneer in the 
art of real estate management and for monitoring key sectors of the econ-
omy that influence the real estate industry, RERC has retained its place as 
one of the industry’s leading real estate investment trends analysts through 
the publication of such reports as Expectations & Market Realities in Real 
Estate and the RERC Real Estate Report. Today, RERC is known for its 
research publications and market studies, commercial property valuations, 
complex consulting assignments, portfolio 
management and technology services, and 
independent fiduciary services.

The CCIM Institute
Since 1969, the Chicago-based CCIM Institute has conferred the Certi-
fied Commercial Investment Member (CCIM) designation to commercial 
real estate and allied professionals through an extensive curriculum of 200 
classroom hours and professional experiential requirements.  Currently, 
there are 9,000 CCIMs in 1,000 markets in the U.S. and 31 additional coun-
tries.  Another 7,000 practitioners are pursuing the designation, making the 
institute the governing body of one of the largest commercial real estate 
networks in the world.  An affiliate of the National Association of Realtors®, 
the CCIM Institute’s recognized curriculum, networking programs, and 
powerful technology tools such as the Site To Do Business (site analysis 
and demographics resource) and CCIMREDEX (commercial property data 
exchange), impact and influ-
ence the commercial real es-
tate industry.  Visit www.ccim.
com, www.stdbonline.com, 
and www.ccimredex.com for 
more information.

The RERC/CCIM Investment Trends Quarterly is produced by 
Real Estate Research Corporation (RERC) in association with 
and for members of the CCIM Institute.
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Shahid Abdulla Broadway National Bank San Antonio, TX

William Adams Property One, Inc. Baton Rouge, LA

Hal Alpert Alpert Commercial Real 
Estate Sacramento, CA

Marc Barlow Philip M. Barlow & Asso-
ciates, LLC Phoenix, AZ

James Barnett Barnett Commercial 
Realty, Inc. Richmond, VA

Andrew Bauman Century 21 Commercial Southwest Florida

Alan Beidler Sage Real Estate Ser-
vices, Inc. Seattle, WA

Lydia Bennett Port of Bellingham Seattle, WA

J. R. Bertram Grandbridge Real Estate 
Capital Birmingham, AL

William Biesel Biesel Investments, Inc. Dallas, TX

Ashley Bishop Southeast Venture, LLC Nashville, TN

Tom Blazejack Blazejack & Company Miami, FL

Jared Booth Coldwell Banker Com-
mercial NRT Salt Lake City, UT

Gregg Broujos Colliers International Pittsburgh, PA

Dean Cameron Cameron Consulting, 
Inc. Portland, OR

Tony Carlson Grandbridge Real Estate 
Capital Minneapolis, MN

Jerry Cass Town and Country Real 
Estate, Inc.

Albuquerque/Clovis, 
NM

Jeff Chain Millennium Las Vegas, NV

Kent Clifford Clifford Commercial Real 
Estate Las Vegas, NV

Raymond Collins Collins Commercial 
Properties, Inc.

Greensboro, Winston 
Salem, High Point, NC 

Carlo Colombo Parks and Places San Francisco, CA

Coba Craig SILVESTRI-CRAIG, 
Realtors Lexington, KY

Kevin Dalrymple Clay & Company Houston, TX

Tim DeGoosh Sares Regis San Francisco, CA

Sean Deson Deson & Co. Las Vegas, NV

Jeff Deters RGA Reinsurance 
Company St. Louis, MO

Stephan Dirkes Terramar Retail Centers San Diego, CA

David Dunn CBSHome Real Estate Omaha, NE

Sean Durkin The Andover Company Seattle, WA

Jeffrey Eales Birtcher Anderson 
Realty, LLC Orange County, CA

Mike Eurchuk Realty Executives Com-
mercial Edmonton Edmonton, AB Canada

Gregory Fitzgerald Tri-Oak Commercial 
Group Atlanta, GA

Sergio Flores Star Investment Real 
Estate Los Angeles, CA

Christopher Fojo Parea, LLC Orlando, FL

John Forster Barclay Street Real 
Estate Alberta, Canada 

Jan Friedlander Friedlander Commercial 
Real Estate Denver, CO

Todd Gannet Boniakowski Commercial New York, NY

Ryan Gill Harman Property Man-
agement Services, Inc. Lexington, KY

Tommy Gleason Gleason and Associates, 
LLC Mobile, AL

John Gledhill CBRE Chicago, IL

Chad Grout Urban Grout Commercial 
Real Estate Nashville, TN

Scot Hall Wolf Realty, Inc. Phoenix, AZ

Mike Hart Middlesex Savings Bank Boston, MA

Angela Harwell 6/10 Commercial, Inc. Central Florida 

Brian Hatkoff Hatkoff Investments Los Angeles, CA

Daren Hebold Daigle Commercial 
Group Maine 
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Edward Herbert HCR Associates Realtors Nashville, TN

Dave Hill NAI Maestas & Ward 
Commercial Real Estate Albuquerque, NM

Jeffrey Hoffman JPH Realty Advisors Philadelphia, PA

Sabina Holtzman Stephen Frank Associ-
ates, Inc. St. Louis, MO

Steven Hughes Colliers International Canada

Gary Hunter Westlake Associates, 
Inc. Seattle, WA

Steve Jacquemin S.J. Financial Group, Inc. St. Louis, MO

Gus Jadoun Prudential Tropical 
Realty Tampa, FL

Len Jarrott Jarrott & Company Real 
Estate Investments Southeast

Jody Jedele
Touchstone International 
Properties-Tierra Bella 
Realty

Charlotte, NC

Todd Kamps Kwekel Companies Grand Rapids, MI

Thomas Keller Keller Development, LLC Madison, WI

Aziz Khatri KW Commercial San Francisco, CA

Michael King Sound Commercial Real 
Estate Seattle, WA

Mat Kolding
Kolding Commercial 
Brokerage & Invest-
ments, Inc.

Denver, CO

Kenneth Krawczyk K.S.K. Service, Inc. Milwaukee, WI

Kenneth Kujawa Century 21 Signature 
Realty

Saginaw, Bay City, 
Midland, MI

Jeff LaFavre CBC Griffin Minneapolis, MN

Karl Landreneau Latter & Blum Louisiana

Chris Leon Realty World San Francisco, CA

Kristian Lichtenfels Johnson Capital Denver, CO

Chance Lindsey KW Commercial Minneapolis, MN

Brenda Litchfield Concord Commercial Boston, MA

Rick Littleton R.L. Worth & Associates San Antonio, TX

Michael Lunn RE/MAX Commercial 
Property Solutions Chicago, IL

Stephen Luta Sunny Lodges Condo-
minium Association, Inc. Cape Coral, FL

Reni Della Maggiore Reni Della Maggiore, Inc. Sacramento, CA

Julie Majors Colorado State Land 
Board Denver, CO

Michael Marechal Marechal Commercial 
Real Estate Los Angeles, CA

Shawn Massey The Shopping Center 
Group Memphis, TN

Joe Milkes Milkes Realty Valuation Dallas, TX

Shahpour Mokhtar-
zadeh

Castlerock Real Estate 
Services Los Angeles, CA

Dale Morrison Fidelity Real Estate Utah

Robert Nichols Equity One Commercial 
Real Estate San Francisco, CA

Vern Oakley Miller-Valentine Group Dayton, OH

Tom O'Connor O'Connor Mortgage 
Investments, Inc. Sacramento, CA

Marc Oram RE/MAX Commercial 
Associates, LLC Miami, FL

Frank Pipgras Frank Pipgras Real 
Estate Services Santa Rosa, CA

John Potter JP Real Estate Chicago, IL

Daniel Poulin Sealy & Company, Inc. New Orleans, LA

Andre Van Rens-
burg

Prudential Commercial 
Realty Jacksonville, FL

Dennis Ridley TD Real Estate, LLC Denver, CO

Richard Rossiter Rossiter Commercial 
Real Estate, LLC Orlando, FL

Scott Schmitt Coldwell Banker Com-
mercial Orion Minneapolis, MN

Sandy Schonberger Schonberger Associates, 
LLC New Jersey
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Chris Schreiber Kiemle & Hagood Spokane, WA

Mel Schultz New Concepts Manage-
ment Group, Inc. Minneapolis, MN

Amy Silvey Clay & Company Houston, TX

Thomas Songer Gambone, Songer and 
Associates State College, PA

Alan Stamm Century 21 Consolidated Las Vegas, NV

Steve Stiloski Commercial Property 
Consultants Milwaukee, WI

John Stone Colliers International Tampa, FL

Blaine Strickland Remora Partners Orlando, FL

Dewey Struble Sperry Van Ness Reno-Sparks, NV

Daniel Summerlin NAI Beverly-Hanks Asheville, NC

Arthur Thoma CBC-Devonshire Realty Champaign, IL

Ronald Thompson
Financial Strategies of 
Michigan/Morello Law 
Group 

Detroit, MI

Mike Trueba Bank of Tucson Tucson, AZ

Mark Vellinga JMV Consulting, Inc. Sioux Falls, SD

Soozi Jones Walker Commercial Executives Las Vegas, NV

Bob White Adams Commercial Real 
Estate Atlanta, GA

Jeff Wilke Graham & Company Alabama

David Williamson BancorpSouth Birmingham, AL

David Wood RE/MAX Salem, OR

Diane Baer Yecko BT Property Associates Pittsburgh, PA

Bob Young RIISnet Commerical Real 
Estate, LLC Northern Gulf Coast 

Marco Zazueta West USA Realty, Inc. Phoenix, AZ

Daniel Zelonker Mizrach Realty Associ-
ates Miami, FL

Thank you to all 
who shared
information

for this report.


